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Nation Needs More Life 
Insurance Agents 
EA, 


To serve this nation adequately there is need of a still larger 
army of capable, conscientious, industrious men and women, to 
supply the wondrous saving and protective service of life insur- 
ance to businesses, and homes, and individuals. 


A connection with this Company is especially attractive be- 
cause of the quality of service alike to Agents and policyholders. 
because of the up-to-dateness of policy contracts, because of iis 
Agency publications and advertising literature, and because the 
spirit of comradeship between Home Office and Field is very real. 
We have room for men and women who are content with nothing 


less than the best in equipment, service, and ideals. A Progressive SURETY and CASUALTY Company 
The Penn Mutual 
Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 





oPLLLUUEELLAATELLELD EHH: 


——— 


J at 
= 





| lie i. 





PP?) 








> 


liz 


{ 
| 
Y 
| 
| 
2 


Royal Union Life Henry W. Ives & Company 


INCORPORATED 19106 


Insura nce Company 75 FULTON ST., NEW YORK 


Des Moines, Iowa UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 


ee 


STRONG AND PROGRESSIVE 





FOR 


RAIN INSURANCE EXCESS COMPENSATION 
CASUALTY COVERS 





Paid to Policyholders, OHIO MILLERS 


$21,000,000.00 MUTUAL FIRE INS. CO, | Security Mutual Casualty Co. 


; OF CHICAGO 
Insurance in Force as of Canton, Ohio 


‘ _. .... .$148,281,904.00 
te ae Se aii Assets $7,643,424 


ASSETS $800,000 Surplus $2,410,000 











Surpl Surplus and R 862, 
_- — ee urplus $400,000 urplus and Reserve $6,862,460 


D. C. Costello, William Koch, 
ALL FORMS 
Secretary Vice President STRONGEST CASUALTY 


COMPANY IN AMERICA 
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Merchants Life Insurance Company 


HOME OFFICE: DES MOINES, IOWA 








FINANCIAL STATEMENT 
As of December 31, 1925 


ADMITTED ASSETS LIABILITIES, CAPITAL and SURPLUS 


(Basis—Insurance Department Report) _ Legal Reserve $6,913,398.73 


First Mortgage Loans on Special Reserve Funds 531,990.62 

L Sal Kevhold eens Premiums paid in advance... 47,420.45 
oans to Our Policyholders. . 833. 

a ney Reserve for Taxes 64,832.28 
Municipal, Etc 

Cash in Banks and in Office.. 243,625. All Other Liabilities......... 42,458 .04 

Real Estate 184,416.£ Capital Stock. . $400,000.00 

Interest due and accrued.... 219,336. Surplus 302,142.82 


Net Uncollected and Deferred 
Premiums 2 ; Surplus to Policyholders 701,142.82 


All other Assets 


755,707. Death Claims Awaiting Proofs 76,371.07 











Total Admitted Assets ‘ot $8,378 ,614.01 


Paid Policyholders since Organization (1894) $9,886,369.85 
Paid Policyholders during the year 1925 928,902.13 


Approved Securities on deposit with the State of Iowa 
on December 31, 1925 7,222,297.10 


INSURANCE IN FORCE DECEMBER 31, 1925 $80,161,088.73 








Correspondence Solicited 





WILLIAM A. WATTS, President 
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THE HOMICIDE RECORD FOR 1925— 


Murder Record Called Worst Ever--Increases in Middle West and 
South Most Notable 


By Freperick L. Horrman, LL. D., 


Consulting Statistician, The Prudential Insurance Company of America 


feyg UR murder record for 1925 is the worst we 

have thus far experienced. Preliminary sta- 

tistics for seventy-seven American cities in- 

dicate an increase in the murder death rate 

from 10.8 per 100,000 in 1924 to II.I per 

100,000 in 1925. The rate increased in 

thirty-five cities and decreased in forty 

others, while in two it remained unchanged. The most sug- 

gestive increases are the following: The rate for Chicago 

increased from 17.5 to 18.8, or from 509 deaths in 1924 to 

563 deaths in 1925; the rate for Cincinnati increased from 15.3 

to 21.3, and for Cleveland, Ohio, there is an increase of from 

10.7 to 13.6. For Dallas, Texas, there is an increase of from 
24.5 to 27.3! 

An extraordinary increase in murders occurred in Dayton, 
Ohio, where there were six deaths in 1924 and twenty deaths 
in 1925. There was also an extraordinary increase in Detroit, 
Michigan, or from 211 murders in 1924 to 243 in 1925. In 
Houston, Texas, the murder deaths increased from twenty- 
tight to forty-five. In Jacksonville, Florida, there was in in- 
crease of from sixty-three to sixty-nine. That city at present 
has the highest murder rate on record, or 72.3 per 100,000, 
which is even higher than the Memphis rate for 1923. The 
true significance of the Jacksonville figures is illustrated by the 
statement that while there were sixty-nine murder deaths in 
4 population of 95,000, Pittsburgh, Pa., with a population of 
631,000 had only sixty-two murder deaths. In Philadelphia 
there was an increase from 149 deaths in 1924 to 192 in 1925, 
regardless of some very spectacular efforts at local law en- 
forcement. In Savannah, Georgia, there was an increase of 


3 


from twenty-two deaths in 1924 to thirty-one in 1925. The 
rate for that city has now reached 33.3 per 100,000. Finally, 
murder deaths increased in Toledo, Ohio, from twenty-three 
to thirty. It is regrettable that for a number of cities the data 
should not yet be available. Preliminary figures for New Or- 
leans, subject to slight correction, indicate an increase in mur- 
der deaths from 135 to 154. The New Orleans rate has now 
reached 37.2 per 100,000. 

A gratifying decrease in murder deaths occurred in Birm- 
ingham, Ala., where the number of such deaths diminished 
from 136 to 112. A substantial decrease occurred in Boston, 
Mass., where against forty murder deaths in 1924 there were 
only twenty-four in 1925. The Boston rate is now only 3.1 
per 100,000, or less than one-third the rate for all the cities 
combined. The extraordinary contrast in this respect is best 
visualized by comparing the twenty-four murder deaths in 
Boston in a population of 789,000 with the sixty-nine murder 
deaths in Jacksonville in a population of 95,000. There was 
also an encouraging decrease in murder deaths in Denver 
from thirty-two deaths in 1924 to twenty deaths in 1925, In 
Los Angeles there was a diminution in murder deaths, from 
ninety-nine in 1924 to seventy-eight in 1925. 

Through the courtesy of the mayor of Memphis I have this 
year been furnished with returns of homicide deaths for 1925, 
while the returns for 1924 have been furnished by the Division 
of Vital Statistics of the Census. The rate of homicide deaths 
per 100,000 of population for 1924 was 69.7, while for 1925 
the rate was fifty-nine, showing a gratifying decrease, although 
the rate still remains the second highest for our American 


cities of record. For New Orleans the rate for 1924 was 
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thirty-three, and for 1925 37.2. The outstanding cities, there- 
fore, which show the highest homicide death record for 1925 
in their respective order are Jacksonville, Fla.; Memphis, Tenn. ; 
Birmingham, Ala.; Savannah, Ga., and New Orleans, La., all 
cities south of the Mason and Dixon Line. 

An examination has been made by me of the detailed return 
for New Orleans and Birmingham for the five years ending 
with 1924. The returns clearly emphasize that the local difh- 
culty is in the preponderating negro population and the unre- 
stricted sale and possession of firearms. Of all the murder 
deaths in the two cities, about 75 per cent are due to firearms. 
The average age at death of persons murdered in the two cities 
was about 30 years. The economic loss to the nation as the 
result of widespread murderous practices is, therefore, a most 
serious one. On the basis of the rate for 1925 it may be con- 
servatively estimated that at the present time there are prob- 
ably not less than 12,000 deaths due to murder in this country 
during the course of a year. 

For 1924 the Division of Vital Statistics of the Census Office 
returns 8420 homicide deaths for the registration area, equiva- 
lent to a rate of 8.5 per 1000. This would give approximately 
10,000 murder deaths for that year on the basis of complete 
returns. My own estimates are, therefore, somewhat higher, 
and perhaps a more conservative attitude would be justified. 
But it is my personal impression, based upon a careful exam- 
ination of thousands of cases, that many murder deaths escape 
at the present time from being properly certified as the result 
of inherent difficulties in establishing the true facts of deaths 
in doubtful cases. As I have had occasion to point out from 
time to time, many deaths are classified as accidents or sui- 
cides which bear intrinsic evidence of being due to murder. 
But until we have a more competent coroner’s service in most 
sections of the country replaced by a universal system of medical 
examination amplified by complete autopsies in all cases, the 
present problem will not admit of a successful solution. 

The consolidated figures for a period of years of American 
cities are given in the table below: 


CONSOLIDATED RETURN OF DEATHS FROM HOoMICIDE IN 28 AMERICAN 
CITIES—1900-1925 


Rate per 
100,000 

Year Population Homicides Population 
IUD cuca wuwisscineaswsis 11,981,034 609 5.1 
NOE een iaiss aioe b wid oseisreie 12,331,605 603 4.9 
PO So ane ee 12,611,765 621 4.9 
RMD eile isc ioiSiain evens 12,980,877 690 5.3 
BRN Ser. Lie icsary wise ww inteten 12,956,583 729 5.6 
BS kiss coe exes 14,024,422 931 6. 
TEINS Sits Sos ecatiiewncGeem 14,851,650 1,148 7 
CC ee ee rere 15,648,584 1,338 8.6 
SE ep css is Cision wis 16,056,800 1,272 7.9 
BIN sean 5 ooo estan vin ercisinis 16,465,016 1,196 73 
FEO cee cis lecioiwiaine aie 16,873,233 1,365 8.1 
POTN iccenuwwies ws wwewe 17,243,138 1,420 8.3 
MBMDLE Midas Siwsiorieeesas 17,613,045 1,464 8.3 
REIN Aico a micie wow wii 17,982,950 1,575 88 
NIA soa cerssaskseuws 18,352,856 1,566 8.5 
BON ie seles ewan wise oa 18,722,762 1,614 8.6 
Tl ee rice 19,002,668 1,742 9.1 
EN iocate ve alolevonion ce aoe’ 19,462,572 1977 9.1 
SEE os wowace een 19,832,478 1,672 8.4 
NER so Sioa giao wate ie Suiaie 6 20,202,383 1,831 0.1 
SMD ys sis vo tera ti iolo aie sore swe i 20,571,807 1,756 8.5 
OS eee 20,588,770 1,910 9.3 
NE ee recuse inigis eeouilso 20,921,238 1,877 9.0 
ERS Rucussesascuxenee 21,274,706 2,176 10.2 
isc oka ak awealecis 21,445,413 2,219 10.3 

TS ere 21,495,140 2,366 11.0 





As shown by the preceding table, the annual review is now 
concerned with a population of 28 millions, which may be 
considered representative and sufficient for the purpose. Up. 
forunately, it is next to impossible to obtain from all cities 
prompt returns within a reasonable time after the close of the 
year. But I wish to make use of this occasion to express my 
very sincere obligation to the many health officers who have 
for many years co-operated in making my homicide and other 
tabulations possible. . 

In view of the interest in international comparative homicide 
statistics, I include on the present occasion some statistics for 
Italy derived from a recent official publication of the Italian 
government. According to this report the homicide rate of 
Italy was 5.2 per 100,000 in 1887-89, diminishing to 3.1 in 
1911 and to a figure as low as 2.8 in 1918. Since then the 
rates have been as follows: 4.5 during 1919, 7.3 during 1920, 
7.5 during 1921, 6.6 during 1922 and 4.9 during 1923. The 
Italian rate of 4.9 for 1923 may be compared with the United 
States rate of 8.1 for the same year. The higher rates during 
the preceding years were largely the result of revolutionary 
outbreaks and disturbed political conditions. But the evidence 
extending over a long period of years is quite conclusive that 
the normal American homicide rate is now approximately twice 
as high as the corresponding rate for Italy, often referred to 
as the “classic land of murder.” 

The question is often raised as to what effects the war has 
had on the tendency towards violent crimes. It is my own 
personal conviction, based upon a careful examination of many 
series of statistics, that the evident effects of the war have 
but a very slight, if indeed any, relation to the crime trend in 
this country. It is interesting in this connection to point out 
that the homicide rate of England and Wales, which bears a 
fair comparison with this country, decreased from 0.7 per 
100,000 in ,I1923 to 0.6 in 1924, against a maximum rate of 0.9 
per 100,000 in 1919. The actual number of deaths due to 
homicide in England and Wales during 1924 was only 224 
against 240 during the previous year. The approximate popu- 
lation of England and Wales is less than 40 millions. The 
extraordinary contrast between the United Kingdom and this 
country is, therefore, in very truth a most startling one. 

As I have often had occasion to point out, what we need 
more than anything else in this country is a system of Federal 
judicial statistics, The Canadian government for a half a 
century has published such statistics which provide an 
adequate portrayal of the crime situation. In 1922 there were 
177 murder charges, with sixty-nine convictions, against 156 
charges with sixty-eight convictions in 1923. All indictable 
offences increased from 19,759 charges in 1923 to 20,667 
charges in 1924, or, respectively, from 15,188 convictions in 
1923 to 16,258 convictions in 1924. There was, therefore, an 
increase of 4.6 per cent in the charges and of 7.1 per cent in 
the convictions. The Canadian statistics do not indicate that 
the after effects of the war have a decided bearing upon the 
criminal trend or tendency in the Dominion. 

Numerous crimes commissions have been organized to deal 
with the situation but law enforcement is essentially a matter of 
government concern and not of private enterprise, howevet 
commendable. The work of the Cleveland Crimes Commis 


(Continued on page 37) 
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ACCOMPLISHMENTS IN FIRE 
PREVENTION 

HE many efficient and hard work- 

ing agencies that are endeavoring to 
inculcate in the American people a spirit 
of fire prevention have so far been un- 
able to do more than check the ever-in- 
creasing toll of the flames, This does not 
mean that the organizations are not prop- 
erly attending to their task, but it does 
mean that the task is an exceedingly dif- 
ficult one. The American people are not 
easily aroused on subjects relating to 
waste, possibly because they live literally 
ina land of plenty. Forest conservation 
has had some attention but most other 
movements of similar nature find serious 
obstacles in the severity of American citi- 
zenship. The news of the past two weeks, 
however, has brought two quite forceful 
illustrations of the value of the work that 
is being done. During the past few days 
the National Fire Waste Council, an off- 
spring of the Chamber of Commerce of 
the United States, has been in session and 
has selected the winner of its annual fire 
waste contest, in which the cities of the 
country are competitors. Albany, Ga. 
was this year’s winner. This is a small 
fourth class city and is evidence of the 
fact that the interest which the contest 
has awakened has been widespread and 
by no means confined to the larger metro- 
politan cénters. Probably the movement 


for fire prevention has been materially 
strengthened through these contests, since 
they have played heavily upon civic pride. 
The psychology of it is much better than 
attempting ta play on personal pride, be- 


cause there are so many who lack any 
personal pride in such matters. Until 
there is a definite and reasonably consist- 
ent decrease in the annual fire loss record 
there will be no means of measuring di- 
rectly the accomplishments of the fire pre- 
vention organization. But when it is pos- 
sible to enlist into active competition to 
reduce fire hazards so representative a 
list of American cities as were entered in 
this year’s contest, it is safe to put it 
down that but for such work the annual 
increases would be much larger than they 
at present are. 

The National Association of Insurance 
Agents has a very active fire prevention 
and conservation committee. To it, at the 
last meeting, was referred a resolution 
introduced by Otto A. Broun, of Mil- 
waukee, in which the co-operation of 
moving picture producers was asked in 
preventing the movie actors from care- 
lessly handling matches and cigarettes 
in their scenes, on the ground that the 
youth of the country is very likely to ape 
them in their every act. This resolution, 
later passed, attracted the very favorable 
attention of Hickman Price, of the Mo- 
tion Picture Producers and Distributors 
of America, Inc. He has promised co- 
operation and will call the attention of 
every producer in his organization to the 
matter. It is unquestionably one of great 
importance, for it cannot be doubted but 
that the manners of movie heroes are cer- 
tainly aped by the youth of the country, 
if, indeed, they do not form a standard 
for a large portion of it. While on its 
face not seemingly a matter of vital im- 
portance, it may, if seriously treated, have 
a startling effect upon the youthful users 
of matches and cigarettes, 





Occidental Life to Move to Raleigh 


The Occidental Life Insurance Company of 
Albuquerque, New Mexico, is to move its head 
office to Raleigh, North Carolina, the latter 
half of this month. There is no change in the 
ownership or management of the company. 
The officers and most of the heads of depart- 
ments wil! transfer to Raleigh. The change 
was made in order to give the company a head- 
quarters more centrally located as regards 
population than New Mexico. 

The Occidental Life entered Maryland, Vir- 
ginia, West Virginia and North Carolina about 
a vear ago and is doing considerable business 
there. The offices in Albuquerque will be con- 
tinued as the company’s Western department, 
and policies will be issued from there to agents 
in Colorado, New Mexico, Utah and Arizona. 
A. R. MeMillen will remain as president, and 


e 


Bo 


George Roslington, vice-president and secre- 
tary, as active executive head of the company. 


Albany Legislation 


ALBANY, March 31.—All committee hearings 
have been concluded for the present session, and 
insurance and workmen’s compensation bills not 
already reported out will be permitted to die 
unless released by the rules committees of the 
two houses. Few of such measures remaining 
in committee are likely to escape the legisla- 
tive morgue. During the week just ended con- 
siderable progress was made with legislation. 

Insurance law amendments introduced are the 
following : 

Senator Bouton and Assemblyman Wheatley, 
amending section 247, relative to penalties for 
an injunction against solicitation of member- 
ship in certain fraternal benefit societies. 

Assemblyman Davison, adding new section 
109-b, providing for trusts of insurance poli- 
cies and trust for payment of premiums 
thereon. 

Senator Bouton and Assemblyman Wheatley, 
amending section 70, by authorizing casualty 
insurance companies to insure against loss or 
damage resulting from negligence in rendering 
professional and expert service for which the 
insured is liable. 

These additional compensation law amend- 
ments have been offered: 

Senator Strauss, amending section 17, by 
providing that compensation to aliens not resi- 
dents of the United States or Canada shall be 
the same in amount payable to the same de- 
pendents and in the same manner as provided 
for residents. 

Assemblyman C. P. Miller, amending sec- 
tion 15, relative to compensation for per- 
centage loss, or loss of use of eye, and to the 
Snellen method of measurement. 

Assemblyman C. P. Miller, amending sec- 
tion 93, in relation to investment of surplus of 
reserve belonging to the State Insurance Fund. 

Senator Truman, amending section 52, pro- 
viding that all fines for failure to secure com- 
pensation shall be paid into a special fund under 
subdivision 8, section 15. 

Senator Truman, adding new section 22-a, 
providing that any party in interest may ap- 
peal from the referee’s decision either to the 
State Industrial Board or the Appellate Divi- 
sion, Third Department, but not to both. 

Senator Hastings has introduced a bill pro- 
viding that in actions under section 63, in- 
surance law, for liquidation of delinquent com- 
panies domiciled in countries to the government 
of which the United States has not extended 
de jure diplomatic recognition, any surplus 
after payment of expenses and lawful claims 
shall be disposed of as the court may direct. 

A bill offered by Assemblyman Dunmore 
adds new section 169-b, civil practice act, rel- 
ative to stays of actions on contracts payable 
in Russian rubles. 

Bills passed by the Senate include Senator 
Truman’s, amending section 56, workmen’s 
compensation law, relative to sub-contractors. 

These bills passed the House: 

Senator Bouton’s, amending section 22, in- 

(Concluded on page. 20) 
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Great Financial and 


Commercial Leaders 


Direct Missouri State Life 





A Policy to meet every 
Life Insurance Need 


M. E. SINGLETON, President 


LIFE :-: ACCIDENT :-: HEALTH 





HE Board of Directors, elected by the Missouri State 

4 Life on March 10th, following the acquisition by Cald- 
well & Co., Nashville, Tennessee, of a substantial interest in 
the Company, includes some of the strongest business 
leaders of the nation, men who are prominently identi- 
fied with great, outstanding financial and commercial institu- 
tions. Following is a list showing the personnel and business 
connections of the men composing the Board: 


L. W. BALDWIN 
St. Louis 
President, Missouri Pacific Railroad 
Company 


W. S. BRANSFORD 
Nashville 
Capitalist 
Director, Fourth and First Nat’l Bank 


JAMES E. CALDWELL 
Nashville 
President Fourth and First Nat’l Bank 
Chairman Board, Cumberland Tele- 
phone and Telegraph Company 


ROGERS CALDWELL 
Nashville 
President, Caldwell & Company 
President, Bank of Tennessee 


W. FRANK CARTER 
St. Louis 
Carter, Nortoni & Jones, Attorneys 
Director, National Bank of Commerce 
in St. Louis 


WHITEFORD R. COLE 
Nashville 
President, Louisville & Nashville 
Railroad Company 
President Board of Trustees, Vander- 
bilt University 


PAUL M. DAVIS 
Nashville 
Vice-President, American Nat’l Bank 
Chairman Board of Directors, 
Tennessee Central Railroad Company 


THEOBALD FELSS 
Cincinnati 
President, Felss Flour Milling 
Company 


E. D. NIMS 
St. Louis 
President, Southwestern Bell Tele- 
phone Company 


M. E. SINGLETON 
St. Louis 
President 


J. SHEPPARD SMITH 
St. Louis 
President, Mississippi Valley Trust 
Company 


HILLSMAN TAYLOR 
St. Louis 
Vice-President 


F. O. WATTS 
St. Louis 
President, First National Bank 





A Great Company Daily Growing Greater 





MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS . 
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REORGANIZATION 
EFFECTED 





Inter-Southern Directorate Holds 
Meeting 





J. R. DUFFIN REMAINS PRESIDENT 





Thirteen New Members Elected—Plans for 
Financing Not Announced 

LovIsVILLE, Ky., March 29.—Resignation of 
thirteen directors, ten of whom had_ been 
afiliated with the faction headed by Judge 
Robert Worth Bingham, publisher of the Louis- 
ville Times and Courier Journal; appointment 
of fourteen new directors, all men of recog- 
nized business and executive ability, and an- 
nouncement of a program to wipe out the im- 
pairment in the company’s assets and meet all 
requirements of the Kentucky State Insurance 
Department, marked the special meeting of the 
board of directors of the Inter-Southern Life 
Insurance Company at the home office to-day. 

The meeting, which was the first held by the 
board since Caldwell & Co., Nashville invest- 
ment bankers, acquired controlling interest in 
the company through the purchase of the stock 
held by Judge Bingham, his associates, Presi- 
dent James R. Duffin and several minority 
stockholders, was marked by perfect harmony. 
It came an hour after a suit asking for a re- 
ceiver for the company had been dismissed by 
Judge Charles I. Dawson in Federal Court. 

The following are the new directors of the 
company: Austin Kinnaird, partner Booker 
& Kinnaird, insurance agency, Louisville; Col. 
Luke Lea, Nashville, publisher of the Nash- 
ville Tennessean and former United States 
Senator from Tennessee; John M. Branham, 
Chicago, head of the John M. Branham Com- 
pany, advertising agency; Hillsman Taylor, 
St. Louis, vice-president of the Missouri State 
Life Insurance Company; Rogers Caldwell, 
Nashville, president of Caldwell. & Company; 
J. R. Burkholder, Louisville, manager of the 
local office of Caldwell & Company; J. D. Van- 
hooser, vice-president of the Security Trust 
Company, Lexington, Ky.; J. D. Carter, Nash- 
Ville, vice-president Caldwell & Company; 
Meredith Caldwell, Nashville, vice-president of 
Fourth and First National Company; S. L. 
Wooldridge, Versailles, Ky., vice-president of 
the Woodford Bank and Trust Company; J. 
C. Bidford, Nashville, partner Davis-Bradford 
Company; Robert Rhodes, Bowling Green, 
Vice-president, Citizens National Bank; E. j. 
Heitzberg, Nashville, vice-president, Caldwell 
& Company; Charles M. McCabe, Nashville, 
president Cotton States Life Insurance Com- 
pany. 

The retiring directors are: R. P. Taylor, 
Winchester, Ky.; Judge I. H. Thurman, 
Springfield, Ky.; Paul F. Semonin, Louisville; 
W. F. Bradshaw, Paducah, Ky.; J. Guthrie 
Coke, Auburn, Ky.; Lee L. Miles, Louisville; 
Ralbh M. Barker, Carrollton, Ky.; Clarke B. 


Patterson, Mt. Sterling, Ky.; E. H. Hilliard, 
Louisville; Attifla Cox: Louisville; Hugh B. 
Fleece, Louisville; W. B. Stanfield, Mayfield, 
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Ky., and C. B. Nordeman, Louisville. 

Mr. Stanfield are both 
officers in the company, the former holding the 
office of secretary and the latter that of treas- 
Their retiring from the board has no 


Nordeman and Mr. 


urer. 
bearing on their official positions. 

Mr. Nordeman protested bitterly resigning 
from the board but finally consented to with- 
draw when it was learned that Mr. 
had agreed. It was understood from author- 
itative sources that Rogers Caldwell stipulated 
in contracting for the purchase of the majority 
stock that thirteen members of the board re- 
sign. He also demanded that of the officers of 
the company, only Mr. Duffin and W. W. 
Moore, vice-president, be allowed to continue 
as directors. 


Stanfield 


The personnel of the new executive commit- 
tee was announced as Messrs. Kinnaird, Carter, 
Bradford, Meredith Caldwell, Duffin and Peter. 
The new investment committee is composed of 
Messrs. Kinnaird, Carter, Meredith Caldwell, 
Bradford and Duffin. Messrs. Moore and 
Nordeman and Elwood Hamilton and Ernest 
Woodward, the latter of the advisory counsel, 
were named as ex-officio members of both com- 
mittees without the power to vote. 

The meeting was scheduled to get under way 
at 10:30 o’clock but was delayed for more 
than an hour through various parleys. Fol- 
lowing the disposition of the business matters, 
Rogers Caldwell, Mr. Taylor, Colonel Lea and 
State Insurance Commissioner Saufley ad- 
dressed. the meeting. 


Mr. Caldwell outlined in brief the program 
which he has mapped out for the company and 
predicted that it would soon attain heights 
which would place it on an equal footing with 
any insurance company in the country. 

He declined to make his plans public but 
stated that no time would be lost in removing 
the impairment in the assets of the company 
as listed by the official audit of Ernst & Ernst 
and all other requirements laid down by the 
Insurance Commissioners of the States in 
which the company does business. 

Among the newly elected officers who at- 
tended the board meeting were: Messrs. Wool- 
dridge and Taylor and Colonel Lea. 


[To the Editor of THe SPEcTATOR] 

LouIsvILLE, Ky., March 29.—Caldwell inter- 
ests effected reorganization of board of direct- 
ors of Inter-Southern Life with James R. 
Duffin, president, and W. W. Moore, first vice- 
president. Mr. Duffin is chairman of executive 
committee and also chairman of the finance 
committee. The entire new board is as fol- 
lows: Rogers ‘Caldwell, Luke Lea, Hillsman 
Taylor, Austin Kinnaird, John M. Branham, 
J. R. Burkholder, J. D. Carter, S. L. Wool- 
dridge, Meredith Caldwell, J. C. Bradford, 
Robert Rhodes, J. D. Vanhooser, E. J. Heit- 
zelberg, Charles M. McCabe, James R. Duffin, 
W. W. Moore, Dinwiddie Lampton, J. A. Don- 
aldson, D. C. Stimson, G. G. Summers, Earl 
S. Gwin, Edward F. Peter, William E. Mas- 
sey and M. M. Parrish. 

James R. Durrin, President. 
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HEADS CONNECTICUT 
MUTUAL 





James Lee Loomis Succeeds H. S. 
Robinson 





LONG AN OFFICER OF COMPANY 


New Life Company President Has Had 
Lone Training and Is Well Fitted 
for Work 

James vice-president of the 
Connecticut Mutual Life Insurance Company 
of Hartford, was elected to the presidency of 
the company at the meeting of its board of di- 
rectors last week. He fills the vacancy made 
by the recent death of President Henry S. 
Robinson. 

Mr. Loomis has been with the Connecticut 
Mutual Life for the past seventeen years. He 
is also connected with various other insurance 
and financial companies, being on the director- 
ate of the First National Bank, Hartford, the 
Phoenix (Fire) Insurance Company, the Hart- 
ford County Mutual Fire Insurance Company, 
and the Simsbury Bank and Trust Company of 
Simsbury, and is a trustee of the Society for 
Savings and of Loomis Institute. 

The new president of the Connecticut Mutual 
Life was educated at the New York Military 
Academy at Cornwall-on-the-Hudson, and fol- 
lowing his graduation from there entered Yale. 
He graduated from there in 1901 and joined 
Loomis Brothers Company at Granby, where 
he worked for almost a year, entering Yale 
Law Schoo! in 1902. He was admitted to 
practice at the bar in Hartford County. 

In 1909, Mr. Loomis joined the Connecticut 
Mutual Life, taking the position of assistant 
secretary. He was elected vice-president of 
the company in 1918 and in the early part of 
the following year. was chosen a member of 
the board of directors. Mr. Loomis was born 
in Granby, Connecticut, November 3, 1878. He 
is married and lives in Granby. 

Mr. Loomis is well fitted to take up the 
duties of the presidency of the company, in 
view of the wide experience he has gained 
under the late Henry S. Robinson. He was 
chosen vice-president in 10918, the same year 
in which Mr. Robinson was elevated to the 
position of president. Thus they were asso- 
ciated for seven years as the chief executives 
of the company, Mr. Loomis gaining a thor- 
ough knowledge of the methods and _ policies 
of the Connecticut Mutual. Both Mr. Robin- 
son and Mr. Loomis had the same groundwork 
of training in the law. 


Lee Loomis, 


Western National Life and Nevada State 
Plan Merger 

A merger is being planned between the newly 
organized Western National Life Insurance 
Company of Oakland, Cal., and the Nevada 
State Life of Reno, subject to the approval of 
the insurance departments of the States. The 
new company is expected to have an _ initial 
capital of $250,000. 
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INTER-SOUTHERN LIFE INSURANCE 
COMPANY TERRITORY 





Pe wnsyivania 





west 
VIRGINIA 





TENNESSEE 





Clean 


In all the Realm of Preparedness 
Next to 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance 


The Inter-Southern*Life affords those who are looking about for their 
life work a three-fold profit for everything they do. 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 


If you have vision, 
If you believe in yourself, 
If you believe in earnest. effort 


then in this territory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 


Louisville, Ky. 
Is A Good Company 


- Strong - Progressive 














Ask Dad 


He knows the value of an education. So does 
Mother. A savings and protection plan which 
assures the son or daughter an educational fund, 
whether father lives to complete his deposits or 
not, meets the requirements exactly. 


The Juvenile Policy written by The Lincoln 
National Life Insurance Company is written on 
the lives of children on ages | day up to 14 years 
and reaches full face value on the anniversary 
of the policy on which the insurance age of the 
child is 5 years. 


The Juvenile Policy is issued on 20 Pay Life, 
20 Year Endowment or Terminal Endowments 
maturing at ages 16 to 21 inclusive. Waiver of 
further premiums in event of the death or 
disability of the father may be provided by the 
Payor Insurance feature. 











The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Lincoln Life Building FORT WAYNE, INDIANA 
Now More Than $400,000,000 in Force 











They’ve Got the Goods 


A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, 
according to his knowledge of what will ap- 
peal. But it takes all of them to arouse the 
interest of all his customers. He must have 
the goods. 





A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts; 
double indemnity and income disability bene- 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 


Peoria Life Insurance Company 


Peoria, Illinois 
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JOINS ROYAL UNION 





w. R. C. Kendrick Made Vice-Presi- 
dent and General Counsel 





MEETS WITH DIRECTORS 





Former Iowa Commissioner Becomes First 
Staff Legal Advisor of Des Moines 
Company 


Des Mores, IA., March 27.—Upon his re- 
turn from New York to-day, Hon. W. R. C. 
Kendrick, until recently Commissioner of In- 
surance of Iowa, accepted the office of vice- 
president and general counsel of the Royal 
Union Life of this city. Mr. Kendrick spent 
the past month investigating offers that he had 
received from insurance companies in Kansas 
City, Chicago and New York. Upon his re- 
turn he attended a meeting of the board of 
directors of the Royal Union and after going 
over the entire field quite in detail he elected 
to accept the offer made to him by that com- 
pany. Former United States Senator Atlee 
Pomerene of Cleveland, Ohio, and C. S. Alves 
of Kansas City, recently chosen members of 
the board of directors, were present at the 
meeting. 

The Royal Union Life, which represents the 
merger of twelve different life insurance com- 
panies in the past five vears, has never had a 
general counselor, having retained prominent 
legal rms in the city, but with the expansion 
of business the need of a legal advisor as a 
part of the organization became apparent. Mr. 
Kendrick is splendidly equipped for the posi- 
tion, having had many years of successful law 
practice, serving as assistant attorney general 
of Iowa for six years. While in that capacity 
he was legal advisor of the State Insurance 
Department, of which he was afterwards the 
head. He is the second commissioner to be- 
come affiliated with the Royal Life, A. C. 
Savage, his predecessor, having been chosen a 
vice-president some months ago. President A. 
C. Tucker expressed his gratification over Mr. 
Kendrick’s acceptance. The company has had 
a wonderful development under Mr. Tucker’s 
administration. 


Walton H. Crocker Is Candidate for 
C. of C. Directorship 

Walton L. Crocker, president of the John 
Hancock Mutual Life, is being urged as di- 
rector of the Chamber of Commerce of the 
United States, representing New England. 
Franklin W. Ganse of Boston is chairman of 
the committee on directorship in the Chamber 
of Commerce appointed by the National Asso- 
ciation of Life Underwriters to further the 
campaign. Thirty-five chambers of commerce 
throughout New England, according to the 
Boston Herald, have endorsed Mr. Crocker for 
the place. Julian S. Myrick, manager of the 
Mutual Life, and C. B. Knight, general man- 
ager of the Union Central, are promoting the 
campaign around New York. Mr. Crocker has 
tisen from office boy to president of the John 
Hancock in thirty-five years. 


THE FLORIDA “FLOP” 


W. T. Nash Says Aftermath of Realty 


Boom Will Draw Attention to Life 
Insurance as a Profession 


William T. Nash, nationally known author 
of the Nash series of life insurance educa- 
tional leaflets, and a member of THe Specta- 
Tor’s staff, has been engaged in a first-hand 
Mr. Nash has 
been living in Florida, making friends with na- 
tive citizens and securing their opinions, and 
familiarizing himself with the activities of the 
newcomers who followed the real estate boom 


study of conditions in Florida. 


in the hone of fortune. His interviews regard- 
ing affairs within the State have been with 
merchants and mendicants, bankers and beg- 
gars, real estate men and “no estate” men; all 
the polyglot and heterogeneous peoples who 
rushed into what was to have been a new EI 
the real 
Mr. 


estate bubble burst: 
Nash this 


Dorado. Then 


and, from Florida, writes to 


office as follows: 

“Tragedies of the broken Florida boom are 
coming to the surface every day. 
younger 


Some of the 
have gone 
through anything of this kind are getting their 
experience now and are finding it costly. Be- 
fore they are through, the big thing with them 
will be their meal tickets and not their mil- 
It is the biggest lesson this generation 
has had. in this line, and life insurance will 
profit by it. 


generation who never 


lions. 


Thousands of trained real estate 
salesmen, many of them brilliant fellows and 
super-salesinen, will take up life insurance just 
as others of their kind did after the Wichita, 
Kan., boom. Real estate men who turned to 
other fields of endeavor after that affair be- 
came successful writers, business men, life in- 
surance agents, insurance company officials and 
the like. Many of those who went into life 
insurance were financially disabled at that time, 
but they had ability and seized the opportunity 
that presented itself to go into a new work 
that required neither capital nor expense on 
their part. They did not neglect the opportun- 
ity and many of them met with pronounced 
success later on. 


No Rear Estate Money 


“Money for real estate development is no 
longer at hand here in Florida. In addition, 
banks are not taking real estate paper and 
mortgages can be had at a half to three-quar- 
ters of their face value. Many of the invest- 
ors who were talking so glibly of “millions in 
profits” are now finding it difficult or impossible 
to meet their notes. In hundreds of cases, the 
financial pressure is working a tremendous 
hardship on individuals who cannot afford to 
lose. While the sales boom was at its height, 
some questionable practices were resorted to in 
an effort to dispose of developments that 
existed only in the fancy of their promoters. 
At auction “cappers” 
used. In other instances, high-pressure selling 
methods and promises of quick profit lured 
small investors to their downfall. Those who 


(Concluded on page 29) 
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sales were sometimes 








IMPORTANT LIFE INSUR= 
ANCE PUBLICATIONS OUT 





Handy Guide and Life Agents Brief 
Again Issued Early 


VALUABLE REFERENCE WORKS 





Contain Great Fund of Useful Information 
as to Policies, Rates, Dividends Cost 
and Other Features 
The thirty-fifth annual edition of The Handy 
Applications and 
Policies has been issued by The Spectator 
Co.. in March, thus continuing its record 
of early publication unsurpassed by that of any 
other annual designed to aid the agent in the 
This book for more than a third of a 
century has been a field document, 
whose usefulness is recognized wherever life 


Guide to Premium Rates, 


field. 
standard 


insurance is-sold. 

The 1926 edition of The Handy Guide con- 
tains reproductions of the leading policies of 
185 life insurance companies, together with 
the premium rates on most of the policy con- 
tracts issued by these companies. Embodied in 
the policy contracts are complete copies of dis- 
ability and double indemnity riders, tables of 
values applicable to the policies and also copies 
of the agreement in application. One of the 
surest ways to prevent twisting is through the 
use of The Handy Guide, because the presen- 
tation of the full wording of policies precludes 
the possibility of misinterpretation. Thousands 
of agents who have used The Handy Guide 
for many years in their life agency work attest 
to its great utility in their business. 


Contains 1706 Paces, But Fits THE POCKET 

Although the Handy Guide embraces 1706 
pages of practical information for life under- 
writers, with full copies of one or more poli- 
cies issued by each of 185 life insurance com- 
panies, together with the warranties and agree- 
ments contained in the application blank, the 
book is so compact that it may be readily car- 
ried in the coat pocket. 


Premium Rates AND SURRENDER AND LOAN 
VALUES 

Disability and double indemnity clauses are 
given verbatim in conjunction with policies of 
companies which embrace those features in 
their contracts. 

Premium rate tables, participating and non- 
participating, are given for various types of 
policies in different companies, together with 
term, joint-life and partnership rates. 

Annuity rates, both immediate and deferred 
are exhaustively compiled in a separate chapter. 
It is safe to say that this chapter gives the 
most complete information to the agent re- 
garding this department of life insurance, 
which is so constantly gaining in popularity 
and which is so serviceable. 

Surrender values are tabulated on whole life, 
twenty-payment life and twenty-year endow- 
ment policies, showing cash, paid up, extended 
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A Real Opportunity 
for the Right Man 


There is a real opportunity in Pittsburgh open to the man who 
has these qualifications: 


Experience—At least five years’ active work in organization 
work and selling life insurance, either as a General Agent, 
District Manager, or an agent with supervisory experience. 


Age—Thirty to Fifty. 


Ability—To analyze and understand general agency prob- 
lems and to plan sales programs that are sound. 


Personality—That wins confidence. 
The job—General Agent in Pittsburgh territory. 


The company—An “old line,” legal reserve, Eastern 
mutual life insurance company with a fine group cf high 
class representatives—leaders in their respective communi- 
ties. 


The opportunity—To secure a valuable general agency 
franchise in a rich territory, ample compensation to enable 
agency organization work and very liberal renewals to pro- 
vide a future income. 


If you have all these qualifications, state in detail what they are. All answers 
will be treated in confidence. All members of our own organization in Pitts- 
burgh know about this advertisement. 


Address, “Hamilton”, care THE SPECTATOR” 
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insurance and loan values year by year for 


twenty years. ; ; 
Other important features contained in the 


Handy Guide are monetary and mortality 
tables and tables showing the net premiums 
and reserves for the principal kinds of poli- 
cies in use, on both the Combined and Amer- 
ican Experience Tables, at three, three and 
one-half and four per cent interest. Valuable 
information is contained in the Handy Guide 
regarding the amount of insurance granted for 
each five cents of premium paid weekly on 
industrial policies. 

As usual, three supplements to the Handy 
Guide will be issued in 10926, at intervals of 
about three months, to enable subscribers to 
obtain data as to such new policies as are pro- 
mulgated from time to time. 


INDISPENSABLE TO LIFE AGENTS 

The Handy Guide for 1926 is an indisper s- 
able adjunct to the agent’s kit, as well as to 
company officers. Its possession by an agen‘ 
will help him to close many difficult cases, for 
unless an agent has at hand the information 
contained in the Handy Guide he will not be 
thoroughly equipped to meet an emergency in 
competition. 

All the data relating to any one company 
being presented together in the Handy Guide, 
it can be readily found by one reference; and 
as the companies are arranged alphabetically 
the book is really self-indexing, 
most convenient for quick reference. 

The policies, rates and values can be readily 
compared without the necessity of finding facts 
as to any one company in various parts of the 
book. The Handy Guide is so bound that it 
will lie open flat, thus facilitating references, 
copying, etc. 

This publication contains more valuable data 


making it 


relating to life insurance companies than does 
any other similar work. 


FEATURES OF VALUE IN THE HANnpy GUIDE 


Among the valuable features of the Handy 
Guide are data as to American and Canadian 
legal reserve insurance companies, including: 

Officers’ policy contracts; reserve 
basis; premium rates; cash surrender values: 
loan values; paid-up insurance values; extended 
insurance values; maximum amounts written: 
applications, warranties, etc.; disability and 
double indemnity provisions; industrial poli- 
cies, rates, etc. ; annuity rates; net premium 
and reserve tables: mortality and monetary 
tables; State insurance officials, ete. 

The Handy Guide for 1926 is most complete 
and features, in addition to the policies and 
Premium rates of companies, the terminal re- 
serve values on ten and fifteen-payment life 
Policies, and ten, fifteen and twenty-year 
endowment policies on the modified prelimin- 
ary term basis (Illinois Standard) American 
Experience with interest at 3% per cent, also 
for whole life policies on the preliminary term 
basis, modified by the New Jersey law of 1920, 
and reserve values for ordinary life, twenty- 
payment life and twenty-year endowment poli- 
cles, according to the Select and Ultimate table, 


names ; 


3 and 3% per cent are given. The Handy 
Guide also contains new rates, values and pol- 
icy forms issued since the publication of the 
1925 edition. The book is clearly printed on 
thin Bible paper, is excellently bound in flexi- 
ble cover 30 as to lie flat when opened, and 
though it contains 1706 pages, it may be car- 
ried in the coat pocket. 

The price of the Handy Guide is $4 per copy, 
or $4.35 if thumb-indexed. (See special notice 
at end of this article.) 

Every life insurance manager and 
should have a copy of the Handy Guide always 
at hand for quick reference. It is highly ap- 
preciated and recommended by thousands of 
life insurance men, many of whom have used 
the successive annual issues through long 
periods and would feel handicapped in their 
work without this standard book. 


agent 


Tue Vest Pocker Lire AGENTS BRIEF 

The 1926 edition of the popular Vest 
Pocket Life Agents Brief has been issued by 
The Spectator Company, and will 
serviceable to life insurance 
issue, as it contains not only the 
standard information, but new features pf 
value. A great amount of useful information 
is condensed into the 486 pages contained in 
this book, notwithstanding which it fits easily 
into the vest pocket, being printed on very 
thin Bible paper, and its size being only 234 


be found 


more than any 


previous 


awe ¢ 
x 5% inchs. 


New FEATURES OF THE 1926 EDITION 

A very valuable and desirable chapter has 
been added to the Life Agents Brief for 1926. 
In this department are included the rates for 
ages fifteen to sixty-five of the leading special 
contracts of companies issuing and specializing 
These rates are in 
forms of 


in such type of contract. 
addition to the rates on standard 
policies already included in the Brief. 


METROPOLITAN AND PRUDENTIAL FEATURES 

Important new features in the 1925 edition, 
which was favorably received, which have been 
continued. in the 1926 edition are the premiums, 
values, dividends, dividend history, etc., of the 
special $5000, whole life policy of the Metro- 
politan Life Insurance Company, and data re- 
lating to the modified whole life policy of the 
Prudential Insurance Company of America, as 
well as a supplemental table of net costs of the 
Prudential’s policies, which include valuable 
disability benefits. 

The premiums for the Metropolitan’s $5000 
policy are given for ages 15 to 65, both regu- 
lar and with disability; surrender values for 
quinquennial ages for the second, third, fourth, 
fifth, tenth, fifteenth, and twentieth policy 
years: annual dividends for ten years, at eight 
quinquennial ages; ten-year dividend history, 
with average annual cost for five and ten years, 
and ten- and fifteen-year net costs, after de- 
ducting cash values, at four ages. 

OtTner ExcetLtENT Features CONTINUED 

The 1926 edition of the Life Agents Brief 
vives participating and non-participating pre- 
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mium rates, at each age, for 146 companies 

(eight more than last year), for the most 
generally used forms of policies. This in- 
formation is so arranged that it is possible to 
turn to a given age and find the premium rates 
for any or all of the companies listed, at that 
age. Policy provisions are treated in a similar 
manner under each sub-division, this making it 
easy to see at a glance the particulars of all 
companies with respect to any one provision. 
Tables are presented showing the actual net 
cost of insurance protection, taking into ac- 
count the surrender values at the end of two 
periods, ten years and fifteen years. These 
tables cover whole life, twenty-payment life 
and twenty-year endowment policies issued 
respectively in 1916, and I911, at ages 25, 35, 
45 and 55, and show the actual net costs of 
policies issued in 1916 for ten years, and of 
policies issued in 1911 for fifteen years. In 
reaching the actual net costs there is deducted 
from the total premium payment for the period, 
the dividends credited and the surrender values, 
so that these figures represent what it would 
cost the policyholder for insurance if he car- 
ried his policy for 10 years or I5 years, and 
then surrendered same for cash. 

Industrial insurance tables contain the 
amounts of insurance carried by weekly pay- 
ments of 5, 10 and 25 cents on the whole life, 
twenty-payment life and twenty-year endow- 
ment plans. 

There are also lists of companies accepting 
sub-standard risks, and companies selling life 
insurance in connection with bank deposits; 
also a list of life companies writing accident 
and health insurance separate from their life 
policies. 

The financial strength of the companies and 
the name of the secretary of each company 
are given in another tabulation. 

Cash surrender values for an extended num- 
ber of years are also shown in a series of 
tables. 


ANNUAL AND DEFERRED DIVIDENDS 

A most important division of the Life 
Agents Brief is its dividend section. Among 
the dividend tabulations is one showing the 
annual dividends paid in 1926 on ordinary 
life, twenty-payment life and twenty-year en- 
dowment policies, issued at ages 25, 30, 35, .{¢, 
45, 50, 55 and 60. 

Other tables present the dividends paid in 
1926 on policies with deferred dividend periods 
10, 15 and 20 years. 


ot 5, 


OtuHer Divisions Give Userut INFORMATION 


Among the other features of the 1926 edi- 
tion of the Life Agents Brief is a department 
devoted to group insurance containing rates, 
policy provisions and general analysis of the 
service rendered by the companies transacting 
this class of insurance. The rates and sur- 
render values for various classes of policies 
issued by the United States Government, with 
1926 dividends on three forms of policies, are 
also given. 

Synopses of the double indemnity feature 
for the various companies and a list of States 
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1926 HANDY GUIDE 


To Premium Rates, Applications and Policies of American 
Life Insurance Companies 


THIRTY-FIFTH ANNUAL EDITION JUST PUBLISHED 


CONTAINS the new rates, values and policy forms issued 

since publication of 1925 edition. No progressive 
life insurance agent can afford to be without a copy of this 
most complete work. 


A CANVASSING DOCUMENT OF FACTS 


PRICES 


Plain Edition - - - - $4.00 Thumb Indexed Edition $4.35 
With Three Supplements 5.00 With Three Supplements 5.35 


THE SPECTATOR COMPANY 


INSURANCE EXCHANGE 135 WittiAM STREET 
CHICAGO NEW YORK 
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permitting the use of preliminary term in- 
surance are presented, and the policy analysis 
embraces such features as total and permanent 
disability, incontestability, non-forfeiture, loan 
provisions and other desirable facts. All of 
these important provisions are presented most 
conveniently and compactly. 

For many years the Life Agents Brief has 
been deservedly a most popular vest pocket 
publication among insurance field men. Thou- 
sands of life insurance men have used and 
commended the Life Agents Brief, and it has 
proved itself to be a most valuable, convenient, 
compact and complete reference work. 

The 1926 edition contains 486 pages in olive 
green flexible binding, with title stamped in 
gold on the front cover. The price of this 
comprehensive vest pocket book, which is 
rightly regarded as a most indispensable part 
of the outfit of the progressive agents, is $2 
per copy. 


SpecrAL NOTICE 


The Handy Guide sells at $4.00 per copy, and 
the Life Agents Brief at $2.00 per copy. The 
publishers are making a special offer to fill 
orders for both books together for $5, pro- 
viding such orders are received by mail, 
accompanied by remittance, before May 30, 
1926. This particularly liberal offer merits 
favorable consideration and prompt acceptance 
by life agents. 


Ohio National Life Makes Gains 


During the past year the Ohio National 
Life of Cincinnati, made excellent progress, 
among its gains having been the following: 
In ordinary insurance in force, $8,608,563; in 
assets, $1,250,048: in legal reserve, $998,576; 
in ‘surplus, $12,000. The insurance in force 
at the end of last year was $60,070,280; its 
assets aggregated $6,860,480, and its surplus 
to policyholders (including $500,000 capital) 
was $789,000. The policy reserve on Decem- 
ber 31 last, was $5,575,074. President T. W. 
Appleby and his associate officers, as well 
as the agency staff, are entitled to felicitation 
upon the excellent results achieved. The com- 
pany’s field force is well organized and has 
tecently been strengthened by the addition of 
James F. Egan, as special home office repre- 
sentative. Mr. Egan is now located at the 
Fort Dearborn Hotel, Chicago. 


John Hancock Establishes Educational 
Department 


The John Hancock Mutual Life Insurance 
Company has established a department of edu- 
cation at the home office for field representa- 
tives. Thessler W. Callihan, formerly the 
company’s general agent at Syracuse, N. Y., 
has been selected to direct and supervise this 
new work, 

Mr. Callihan has been very successful in the 
organization of the Syracuse agency. He will 
be succeeded by Edward B. Baxter, who has 
been Mr. Callihan’s right-hand man in the 
Syracuse agency. 


APPROVE INCREASE 


Etna Life Stockholders Vote $5,000,=- 
000 Addition to Capital 








AUTOMOBILE TO GET MONEY 





Morgan B. Brainard Reads Statement in 
Which He Outlines Policy With 
Regard to Subsidiary 

Hartrorp, Conn.,’ March 30.—Stockholders 
of the 4tna Life Insurance Company voted to- 
day to adopt the resolution of the board of 
directors recommending that the capital stock 
of the company be increased from the sum of 
$10,000,000, consisting of 100,000 shares! of the 
par value of $100 each, to $15,000,000, consist- 
ing of 150,000 shares of the par value of $100 
each, the additional shares to be offered for 
subscription to stockholders at $200 a share. 

Preceding the vote, President Morgan B. 
Brainard read a prepared statement, in which 
he said that the new capital would permit the 
Etna Life to make an investment of the 
Automobile Insurance Company, one of its 
subsidiaries, to the extent that may be con- 
sidered for the best interests of that company 
as well as for the AZtna Life. He referred to 
the unprofitable lines of business found on the 
books of the Automobile Insurance Company, 
spoke of the heavy underwriting losses which 
it had sustained, and declared that the ACtna 
Life intends to stand back of its subsidiary. 

“Your directors believe,” he declared, “that 
the greatest asset the AXtna Life Insurance 
Company has is its good will, and that stocks 
and bonds that might be bought with the money 
that will have to be used to make good the 
Automobile Insurance Company are a_ small 
asset compared with the value of the name 
that it owns.” 

When the ballots were counted it was found 
that 82,193 shares had voted for the adoption 
of the directors’ resolution and that fifteen 
shares had voted against the capital increase. 

“To amplify property the resources of the 
Automobile Insurance Company will necessi- 
tate an investment by this company of a large 
sum,” President Brainard said. “In the ex- 
ercise of good business judgment, looking at 
the situation from a broad standpoint, that sum 
may possibly amount to $12,000,c00. An in- 
vestment of that kind would place the Auto- 
mobile Insurance Company on an absolutely 
sound basis, and probably give it a capital stock 
of $5,000,000 and a present surplus of approxi- 
mately $6,000,000.” He continued: 

A problem of great importance faces the 
disectors and stockholders of this company. A 
plan of this kind requires its company to make 
an unusual investment. Of coutse, that must 
be given serious consideration. 

On the other hand, the Automobile Insurance 
Company is a subsidiary of this company. Its 
policies of insurance have been issued in con- 
nection with the policies of this company, and 
they would undoubtedly be consdered the moral 
obligations of this company. It has a plant 
that can be made a valuable agency in connec- 
tion with the various lines of business that 
this company writes. Already plans are under 
way to secure for it a competent underwriter, 


to eliminate unprofitable contracts, and to re- 
organize its whole underwriting policy. In 
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BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











suggestions relating to these matters, we have 
had the best advice obtainable. The resources 
of this company are ample to warrant this 
undertaking. 

In further considering the use of the money 
of this company to amplify the resources of the 
utomobile Insurance Company, certain other 
views must be considered. No contract of the 
7Etna Life Insurance Company, and no con- 
tract of any of its subsidiaries, has even been 
dishonored. It has the invaluable reputation, 
during a long period of years, of having made 
good every contract to which its name was 
attached. To stand behind contracts of its 
subsidiary at this time, even at great sacrifice, 
seems to your directors the thing that would be 
expected of the ZEtna Life Insurance Company. 


American Life Reinsurance Breaks Record 

During the year 1925, the American Life Re- 
insurance Company of Dallas, Tex., had more 
business submitted to it than im any previous 
calendar year, and in addition it made satisfac- 
tory increases in assets, reserves and surplus. 
The insurance in force increased more than 
$5,000,000 over that at the beginning of 1925, 
and now amounts to more than $54,250,000. 
Last year the new business received through 
the agencuy department, exceeded all previous 
vears, and further expansion is planned for the 
current year. The company’s policies are at- 
tractive and liberal, being written on close non- 
participating rates with annual participation 
when fully paid up. Double indemnity and dis- 
ability annuity benefits are granted to eligible 
President A. '‘C. Bigger and his asso- 
upon the 


risks. 
ciate officers merit congratulation 
gains of the past year. 


Resignation of John Atwell 


It is announced that John Atwell, hereto- 
fore manager of the Sales Promotion Depart- 
ment, of the Jefferson Standard Life Insurance 
Company, Greensboro, N. C., has resigned his 
connection with that company in order to look 
after private business in the Western part of 
the State. 








Tae SPECTATOR 














Thursday 





The Hampton Roads 


Fire and Marine Insurance Company 
General Offices, Norfolk, Virginia 


Financial Statement December 31st, 1925 


ASSETS 

eee bec. |. ———— ae ae ear $247,182.50 
First Mortgage Loans............ ......... 226,290.00 
SSENIAN BIORTIG «oss os sce cc’wce serene cueees 177,533.49 
EN URIIRNI oo gh niacale «5 wie duos oo slave wie wele whe 35,000.00 
NOS kf rah sd Sass ws 9 lo ba ws oo aah wid a svg Se 48,181.59 
Ce 0 re 50,873.94 
Reinsurance Recoverable................... 4,394.22 
Interest Due and Accrued.................. 14,421.80 
All other Admitted Assets.................. 2,534.97 

TE LES or ete ed eae see A mane PNAS ae, $806,412.51 














LIABILITIES 
Reserves: 
Unearned Premiums................... $372,334.90 
Losses and Adjustments............... 57,851.34 
RCORTORERTIRINGO ag 5. sss, 6 cg feccia'c oso bose sew eee 19,905.92 
All other Liabilities.................... 10,644.16 
Total except Capital................... AR $460,736.32 
Capital Paid-up................ $252,970.00 
INGE SOTDIUS... 0... cies cece ae 92,706.19 
Surplus as regards Policyholders....... 345,676.19 
“TES RR Se nee Year Pree SG eae ee eee $806,412.51 


The above statement was prepared by Examiners of the States of Pennsylvania, Maryland and Virginia, the examination 
being made at the invitation of the Company. 


Address the Home Office for Agency Connections 


Desirable Agency Openings in the States of 
PENNSYLVANIA, OHIO, ILLINOIS, MARYLAND, WEST VIRGINIA, NORTH CAROLINA AND 
VIRGINIA 


HENRY G. BARBEE, President 


JAMES A. BLAINEY, Vice-President & Secretary 























Your Search For Better Service 
May End Here 


DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 





Capital and Surplus Over $3,000,000.00 


FILL IN AND MAIL 


DETROIT FIDELITY AND SURETY CO. 
Detroit, Michigan 
If you are not satisfactorily represented here I shall welcome 
correspondence. 


(NAME)....... [PPR ECAP ECE IR ere? 


CSS nee COE: a eee  (o.:\ 1—) 


FIDELITY AND SURETY BONDS EXCLUSIVELY 























Just the Book you have been Waiting for 


BUILDING CONSTRUCTION 


As applied to 


FIRE INSURANCE 


and 


INSPECTING FOR FIRE 


INSURANCE PURPOSES 
By DOMINGE and LINCOLN 


authors of 
Fire Insurance Inspection and Underwriting 


A clear, concise textbook in understandable lan- 
guage, giving the fire insurance essentials of 


FRAME OR COMBUSTIBLE CONSTRUCTION 
BRICK OR ORDINARY CONSTRUCTION 

MILL OR SLOW BURNING CONSTRUCTION 
FIREPROOF OR FIRE RESISTIVE CONSTRUCTION 
PLAN REVIEWING TO OBTAIN LOWEST RATES 
UNDERWRITING INSPECTION PROCEDURE 


PRICES: 
Eth RON CONOR 66.6 a cio bss sis ewe Be eiek $1.00 
NPR V ORDERS) LERCININE oo 6 550s acerene.5ie.rcnereretae $1.50 
Liberal discounts in wholesale quantities. 


THE SPECTATOR COMPANY 
CHICAGO 


NEW YORK 
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1926 FIRE INDEX ISSUED 





Columns Showing Underwriting 
Pals Year by Year for Decade 
Add Much to Its Value 





OTHER STANDARD DATA ALSO 
PRESENTED 





Classification of Premiums and Losses in 
1925 and Various Other Tables In- 
cluded—First Chart Published 

This Year 

On Friday, March 26, the 1926 editon of 
The Fire Insurance Policyholders Pocket Index 
was published by The Spectator Company. 
This year’s Fire Index, the 58th annual issue 
of that exceptionally useful publication, is the 
frst chart of its kind to be published this year, 
and contains 112 pages of servicable informa- 
tion, and cover. This early issuance is 
achieved in spite of the fact that many compa- 
nies asked and obtained an extension of time 
in which to file their annual statements. 


A VALUABLE INNOVATION 

The Fire Index for 1926 was entirely reset 
in fresh type and the columns were modernized 
and improved, while an innovation was made 
by inserting additional columns, so that the 
statistics presented in the main tables, now ex- 
hibit data upon both the earned and incurred 
basis, and the written and paid basis. The 
main tables present ten years’ statistics and 
show , year by year, for the respective compa- 
nies, their capital assets, unearned premium re- 
serve, net surplus, net premiums written, total 
income, losses paid, expenses paid, dividends 
paid, and a new group of columns showing 
Underwriting Income Earned, Losses Incurred 
and Underwriting Expenses Incurred; also ap- 
propriate ratios. Totals and ratios for ten 
years are also given in the main tables. 


CLASSIFICATION OF PREMIUMS AND LossES 

An important table, occupying eight pages, 
shows the premiums and losses in 1925 of the 
respective companies, classified in eight general 
groups, and the underwriting exhibit tabula- 
tion covering 1925, embraces four pages and 
shows Underwriting Income Earned, Losses 
Incurred, Expenses Incurred, Underwriting 
Profit or Loss and Ratios of Losses, Expenses, 
and Profit or Loss, to Underwriting Income 
Earned, together with the amount of gain or 
loss in surplus. 


OTHER TABLES AND LISTS 
Various other informative tables and _ lists 
are included in The Fire Index, including a 
table embracing some 200 of the more promi- 
ent mutual fire insurance companies, with 
their assets; lists of groups of insurance com- 
panies, showing the constituent members of 
the various groups; State insurance officials; 
retired companies : Lloyds and reciprocal un- 
derwriters; underwriters’ agencies; stock com- 
panies not included in main tables; monthly 


fire losses for six years; conflagration losses, 
ete. 





Another improvement is the inclusion in the 
main tables of the yearly net remittances to or 
receipts from their home offices by the United 
States branches of foreign companies. 

The information contained in The Fire In- 
dex is rendered quickly available by a conve- 
nient table of contents. In the main tables the 
companies are alphabetically arranged in four 
groups, American direct-writing companies, 
American reinsurance companies, foreign di- 
rect-writing companies and foreign reinsurance 
companies. 


EssENTIAL DaTA IN CONVENIENT ForM 


It will be readily gathered from the fore- 
going general description, that there is a vast 
amount of essential information concerning 
fire insurance companies, given in most con- 
densed and convenient form in The Fire In- 
dex. From the statistics given, the standing 
and progress of any particular company may 
be quickly ascertained by consulting the data 
in the main tables and the division of its busi- 
ness according to classes, as shown in the 
classification table, which shows the premiums 
and losses in 1925 in each of the following 
classes for the respective companies: Fire; 
Ocean Marine, Motor Vehicle; Inland Marine; 
Tornado; Hail; Sprinkler Leakage; Riot, ete. 


Over 900 Fire INSURANCE INSTITUTIONS 

The Fire Insurance Policyholders Pocket In- 
dex is a most convenient book of reference, in- 
cluding 112 pages and cover, and embracing 
in its tabulations and lists over 900 fire insur- 
ance institutions, together with other informa- 
tion of value and interest to those who buy or 
sell fire insurance. The value of this chart to 
firms and individuals carrying 
large amounts of fire insurance, has been gen- 


corporations, 


erally recognized and many such _ business 
houses have testified to its usefulness. The 
Fire Insurance ‘Policyholders Pocket Index 


sells at 75 cents per single copy, in manila 
binding, and $1.25 in flexible pocket book, with 
discounts on quantity orders. 


DISCUSSES WHOLESALE INSURANCE 


James A. Beha Takes Up Subject in An- 
nual Report 


Superintendent James A. Beha, of New 
York, in his annual report to the legislature, 
reviews the project for wholesale automobile 
insurance which was launched during the past 
year by a certain sales corporation in conjunc- 
tion with a southern fire insurance company. 
The legal status of the project has not yet 
been settled. With reference to the 
situation, Mr. Beha states: 


whole 


Apparently wholesale fire and theft insur- 
ance on automobiles has come to stay and the 
question it naturally brings up is whether and 
when this method of providing coverage is to 
be exterided to other lines of insurance. I 
take this opportunity to state that the legiti- 
mate needs of the business world will be rec- 
ognized as entitled to a full measure of the 
co-operation of the insurance department sub- 
ject to such control as is, or may be, neces- 
sary for the protection of the public. 


ts 


WINS FIRE WASTE 
CONTEST 


Albany, Ga., First Fourth Class City 
to Get Honor 








COUNCIL’S WORK SUCCESSFUL 





Number of Honor Cities to Be Increased— 
Fellowships to Be Created 

Wasurncton, D. C., March 29.—A total of 
440 cities throughout the United States have 
entered the fire waste contest for 1926, accord- 
ing to a report made by Richard ‘C. Vernor of 
Chicago, chairman of the contest entry com- 
mittee, to the National Fire Waste Council, at 
its semi-annual meeting at the headquarters of 
the United States Chamber of Commerce, 
(March 26. 

Two hundred twenty-one cities finished in 
the 1925 contest, it was declared by George W. 
Booth of New York, chairman of the grading 
committee, an increase of 99 over 1924. 

For the first time in the history of the con- 
test, a fourth-class city won the grand prize 
offered for the best showing made by any city, 
regardless of size, in fire prevention, the honor 
being won by Albany, Ga. The leaders in the 
various classes were: Portland, Ore.; Long 
Beach, Calif.; Battle Creek, Mich., and Albany, 
Ga.: the second-best showings being made by 
Philadelphia, Fresno, Calif.; Petersburg, Va., 
and, Laconia, N. H. 

Statistics submitted to the conference by 
Chairman Booth showed that 46 cities of the 
first class (over 100,000 population) entered, 
with a total population of 15,000,000; 31 cities 
in the second class (50,000 to 100,000) with a 
population of 2,000,000; 61 cities in the third 
class (20,000 to 50,000) with 1,800,000, and 83 
cities in the fourth class (less than 20,000) 
with 600,000, the total population represented 
being nearly 19,500,000, an increase of 2,000,- 
ooo over the figures for the previous five years. 

It also developed that the fire loss in the 
contest cities last year was $6,000,000 greater 
than the five-year average, amounting to $76,- 
000,000, but was considerably below the figure 
which might have been expected had it not been 
for the prevention work. Despite this in- 
crease, however, the per capita loss showed a 
drop of two cents, being $3.77, against a five- 
year average of $3.79. The total number of 
fires showed a 22 per cent increase over the 
ajverage, and the average damage of fires 
amounting to $1000 or more also increased, 
being $7,000, as compared with an average for 
five years of $6300. A gratifying reduction in 
deaths was reported, the contest cities having 
326 fire deaths, as compared with an average 
of 350 for the preceding years. 

The council took action on a number of mat- 
ters, among other things increasing the num- 
ber of “honor” cities in each class from five 
to ten, effective immediately. This will in- 


crease interest in the contest, it is believed, as 
a greater number of cities have a chance to 
gain recognition for their efforts to reduce 
fire loss. 
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NOV RE ADY 
IMPORTANT INNOVATION! 


NEW COLUMNS IN 


THE FIRE INSURANCE 
POLICYHOLDERS 
POCKET INDEX 


ADD GREATLY TO VALUE OF THE 1926 EDITION 


To be issued in a few days 
UNDER THE HEAD OF 


UNDERWRITING RESULTS 


are included three columns presenting figures upon the 


EARNED AND INCURRED BASIS 








as follows: 
UNDERWRITING INCOME EARNED LOSSES INCURRED 
UNDERWRITING EXPENSES INCURRED 


These columns enable the user of 
THE FIRE INDEX 
to ascertain the underwriting profit or loss of any company in the main 


tables for the last ten years (totals being given for that period) or for any 
year in the last decade. This information is invaluable, and well supplements 


the data as to 


Capital Total Income 
Assets Losses Paid 
Reserve Dividends Paid 
Surplus Expenses Paid 
Net Premiums Written Ratios 


THE FIRE INSURANCE POLICYHOLDERS POCKET INDEX 


in its 57 years of publication, has won an 
ENVIABLE REPUTATION FOR ACCURACY AND AS THE 
EARLIEST CHART PUBLISHED 


In its tables or lists it reports upon about 900 organizations. 


This year THE FIRE INDEX has been entirely reset in new type and in 
much improved, up-to-date form, at very heavy expense to the publishers. 
Its great value as an early and reliable reference work as to fire insurance 
companies is not only recognized throughout the insurance world, but it is 


HIGHLY APPRECIATED BY THE INSURED 


Write for booklet containing commendatory letters from large buyers of 
insurance. 

THE FIRE INDEX contains 112 pages of serviceable information. 
it now! 


Order 


PRICES: 


In Manila Cover, 75 cents 
In flexible pocket book $1.25 
Discounts on quantity orders. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 William Street 
NEW YORK 


Insurance Exchange 


CHICAGO 
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It was also voted to change the name of the 
contest entry committee by dropping the wor 
“entry” in order that the committee might 
take on the newly imposed task of maintaining 
contact with the contestants. Mr. Vernor’s ye. 
port showed that it will not be long befor 
practically every eligible city will be enrolle 
in the contest. The main thing now, it is felt, 
is to maintain personal contact with the cop. 
testing cities, in order to reduce the numbe 
which drop out during the year. 

“Fellowships” are to be added to the class of 
memberships in the council, it was voted upon 
the recommendation of E. B. Berry of Wash. 
ington, chairman of the honorary recognition 
committee. This class of membership will 
carry with it all privileges except that of vot. 
ing, and is provided as an expression of appre. 
ciation of the work of members who, for any 
reason, have to sever their active membership 
in the council. 

The first name to be proposed for such 
membership was that of William Walker Orr, 
former assistant secretary of the National 
Association of Credit Men, who was elected 
unanimously on the motion of Franklin H, 
Wentworth of Boston. 


Fire CASUALTIES 

Statistics of deaths caused directly or in- 
directly by fire will be collected for a period 
of three months, beginning April 1, in the 
thirteen States of Arkansas, California, Dela- 
ware, Georgia, Massachusetts, Michigan, Min- 
nesota, Missouri, North Carolina, Ohio, 
Texas, West Virginia and Wisconsin, in 
order to secure a basis for carrying on the 
work of the committee on fire casualty statis- 
tics, created by the council last September, it 
was stated by Dr. Frank A. Fall of New 
York, chairman, in his first report. Statistics 
of this nature have never been collected, he 
pointed out, and estimates vary widely, insur- 
ance men placing the loss at from 13,000 to 
17,000 a year, while other estimates range 
from 5000 to 30,000. 

Other reports were presented by T. Alfred 
Fleming, of New York, chairman of the speak- 
ers committee; Eugene Arms of Chicago, 
chairman of the information and_ publication 
committee; Franklin H. Wentworth as chair- 
man of the field service committee; C. L. Top- 
ping of Charleston, W. Va., chairman of the 
arson committee, and for W. F. Shaw as chair- 
man of the trade association committee. 

The meeting concluded with a number of 
addresses, including talks on rural fire preven- 
tion, by Professor G. I. Christie, of Purdue 
University; selling fire prevention to cham- 
bers of commerce, by T. Alfred Fleming of 
New York; fire prevention activities in Mans- 
field, Ohio, by S. N. Vaughn of that city; lo- 
cal inspection activities by E. E. Bach of Phil- 
adelphia, and fire prevention education of 
school children, by Harry K. Rogers of hi- 
cago. 


RicuMonp Va., March 29.—The Richmond local 
agency of Talley, Hobson & Richardson has been in- 
corporated, with Frank M. Hobson as president and 
A. L. Richardson as secretary. 
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EXPECTS AGENCY QUALIFICATION 
LAW 
as Code to Include Bill—Agents Urged 
to Back It 


TopEKA, KAN., March 29.—William_ R. 
Baker, Kansas Superintendent of Insurance, is 
confident that the Kansas insurance code com- 
mission will report an agents’ qualification bill 
to the next legislature. In an address to all 
of the insurance agents at Wichita, Saturday, 
Mr. Baker made the announcement that such a 
taw would be proposed by the commission and 
he urged that every agent with real pride in 
his profession get back of the proposed bill. 

Mr. Baker pointed out that the people of the 
State could not expect any higher standard of 
ethics from insurance men than it expected of 
the lawyers and the doctors, but that the insur- 
ance men should take the proper steps that 
would place the underwriting profession on an 
equal plane with the legal and medical pro- 
fessions. He pointed out that the State could 
not exercise a paternalistic supervision over 
the insurance agents but the department and 
the agertts themselves should take the proper 
steps to raise the standards of ethics and busi- 
ness dealings of those in the insurance busi- 
ness, not only for their own benefit but also 
for the benefit of the insurance business. 


Kans 


#tna Fire Holds Conference of Field Men 
at Home Office in Hartford 

One of the most notable conferences of the 
year was held in Hartford, March 23 to 26, 
inclusive, when the officers, home department 
heads and field men of the A®tna Insurance 
Company, the World Fire and Marine Insur- 
ance Company, and the Century Indemnity 
Company, all of Hartford, met at the home 
office of the AStna for four days of business 
sessions. 

Approximately seventy-five field men held a 
meeting Tuesday morning, at which no officers 
or department heads were present. At this 
opening meeting the field men formed the Etna 
Field Men’s Club, and a free and frank dis- 
cussion of every phase of their work brought 
out a comprehensive series of recommendations 
which were presented at the opening session of 
the conference proper. 

These recommendations covered widely sepa- 
tated phases of the field work. 

State Agent Clarence L. Ruse of Atlanta, 
Ga, was elected president of the Field Men’s 
Club. State Agent W. H. Boutell of Massa- 
chusetts is vice-president, State Agent Thomas 
F. Buchanan of Connecticut is secretary, and 
Special Agent James A. Aitkin is assistant sec- 
tetary, 

The first session of the general conference 
was held Wednesday morning, March 24. 
President Tves opened the meeting with the 
resident's message. President Ruse of the 
Field Men’s Club read the recommendations 
as formulated, and the rest of the morning was 
sven over to a frank discussion of the recom- 
mendations, each being separately and thor- 
oughly treated, 


Secretary W. Ross McCain presided at all 
Sessions, 


New Orleans News-Letter 


New Orteans, La., March 26.—The Fire 
Prevention Committee of the Association of 
Commerce is a live and energetic body and 
has done and is doing excellent work. 

The committee has met with much success 
in its efforts to restrain the sale and use of 
certain types of gasoline heating stoves and 
is now endeavoring to have the city council 
adopt an ordinance prohibiting the use of such 
devices as do not conform to standard. 

R. P. Strong, secretary of the Louisiana 
Fire Prevention Bureau, accompanied by an- 
other member of the committee, took up with 
the city electrician the question of improving 
the fire alarm system and assurances were 
given that the municipal authorities did not 
propose to rest content with what had been 
accomplished along that line but would push on 
for further development. 

The committee directed that a letter be ad- 
dressed to Commissioner Klorer urging the 
early adoption of the new building code. Those 
acquainted with Mr. capacity and 
willingness know that the committee’s request 
will not be pigeon-holed. 


Klorer’s 


O’ HAGERTY. 


The Hampton Roads Makes Good 
Statement 


During the year 1925 the Hampton Roads 
Fire and Marine Insurance Company of Nor- 
folk, Va., wrote net premiums in excess of 
$409,000 and closed the year with an unearned 
premium reserve of $372,335, an increase of 
$30,000. As of December 31, 1925, the com- 
pany was examined at its own request by the 
States of Virginia, Pennsylvania and Mary- 
land. The report of the examiners shows ad- 
mitted assets of $806,413 with a surplus to pol- 
icyholders of $345,676, including $252,970 of 
capital. The principal items among the com- 
pany’s resources are bonds and stocks valued 
at $247,182; first mortgage loans to the amount 


of $226,290; collateral loans, $177,533; real 
estate appraised at $35,000; cash, 48,182; 
agents’ balances, $50,874, and several lesser 


items. The company has desirable agency 
openings in Pennsylvania, Ohio, Illinois, Mary- 
land, West Virginia, North Carolina and Vir- 
Henry G. Barbee is president of the 
company and James A. Blainey is its 


president and secretary. 


ginia. 
vice- 


Pacific States Directors 


‘The Pacific States Fire Insuraiice Company 
of Portland, Oregon, held a meeting of stock- 
holders last week. The following board of 
directors was elected: Alva H. Averill, 
Nathan P. Hunt, William B. Burpee, F. W. 
Sargeant, Phil Grossmayer, Frank E. Martin 
and R. W. MacGrath. At the directors’ meet- 
ing Alva H. Averill was elected president of 
the company; F. W. Sargeant, vice-president ; 
Phil Grossmayer, secretary, and Nathan P. 
Hunt, treasurer. New Hampshire Fire In- 
surance Company interests now own fifty-one 
per cent of the stock of the Pacific States Fire. 
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THE SPECTATOR’S 1926 CHART FIRST 
TO APPEAR 

Includes New Columns Showing 
writing Results 


Under- 


The Journal of Commerce yesterday received 
a copy of the 1926 edition of the Fire Insur- 
ance Policyholders Pocket Index, published by 
The Spectator Company, New York, which is 
the first chart of its kind to be published this 
year. It contains the statistics of all the prin- 
cipal fire insurance companies for the calendar 
year 1925, its main tables presenting ten years’ 
figures, with totals and ratios. These tables 
this year present data upon both the earned and 
incurred basis, and the written and paid basis, 
a new group of columns headed “Underwriting 
Results,” including Underwriting Income 
Earned, Losses Incurred and Underwriting Ex- 
penses Incurred. 

In addition, the usual standard tables and 
lists are presented, including a classification of 
premiums and losses for 1925; an underwriting 
profit and loss exhibit for 1925; tabulations of 
prominent mutual fire insurance companies, 
with their assets; monthly fire losses for 6 
vears; large fires in the last 90 years; con 
flagration losses, etc. Other features are lists 
of Lloyds and reciprocal underwriters; under- 
writer’s agencies; groups of insurance com- 
panies; State insurance officials; retired com- 
panies; States having resident agent and anti- 
compact laws, and short rate scale. The 1926 
edition of The Fire Insurance Policyholders 
Pocket Index contains 112 pages and cover, 
and presents reports on over 900 fire insurance 
organizations—The Journal of Commerce, 
March 27, 1926. 


Union of Canton in Strong Condition 


The United States branch of the Union In- 
Society of Canton, Ltd., of which 
Marsh & McLennan of Chicago are United 
States managers, makes a_ strong financial 
statement as of December 31, 1925. With 
$7,058,050 of admitted assets, the surplus to 
policyholders is shown to be $3,166,275, this 
representing an increase in surplus during the 
vear of over $437,000. The company’s net 
premium writings last year were nearly $3,500,- 
000 and its unearned premium reserve now 
amounts to $2,358,213. The company has gen- 
eral agents in various parts of the country as 
A. F. Sanford, New York, for East- 
ern department; ‘C. G. Whipple, Chicago, for 
Western department; A. H. Turner, Atlanta, 
for Southeastern department; James B. Ross, 
New Orleans, for Mississippi-Louisiana de- 
partment; Cravens, Dargen & Co., Houston, 
for Texas; L. B. Leigh & Co., Little Rock, for 
Arkansas; Standart & Main, Denver, for Colo- 
rado, Wyoming and New Mexico. 


surance 


follows: 


Brokers to Hold Dinner 


The General Brokers Association of the 
Metropolitan District, Inc. will hold its 
monthly meeting and a dinner at the Hotel 
Astor, New York city, the fifteenth of April. 
Several prominent insurance executives are 
listed to address the meeting. All brokers and 
insurance executives, whether they be mem- 
bers or not, are invited to attend. Tickets can 
be obtained at the headquarters of the asso- 
ciation at $3 a person. 





THE SPECTATOR 








eneral Accident 


2 













FIRE AND LIFE 


bs a 
FREDERICK RICHA2DSON, United States Manage: 


GENERAL BUILDING, 4Tm & WALNUT STS. 
PHILADELPHIA 


ASSURANCE CORPORATION, Lic. 








INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Reserve for Unearned Premiums .............. $1,239, 147.00 

NOIRPT IDEAS on foe cs6 0 mw oles a e,0 614,018 sade’ 384,909.00 

OSS SR RE eres $500,000.00 

Co Oa eee 1,274,407.00 

Surplus to Policyholders..................- 1,774,407.00 
EAN BO BED on ois: 0. 0:0100 4,5 a .sorsieie weer olwiewiens $3,398, 463.00 

Wm. H. Palmer, President Wm. H. Palmer, Jr., Vice President 


Wm. Palmer Hill, Asst. Secretary 


B. C. Lewis, Jr., Secretary 
J. M. Leake, General Agent 


J.C. Watson, Treasurer 

















FIRE REINSURANCE TREATIES 


~~ Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 





Right on Your Books 


You already have the confidence of the client 
on your books. He looks to you as his insurance 
counselor to see that he gets the right protection 
in forms best suited to his needs. Thus, coming 
from you, a suggestion for additional coverages 
meets with little sales resistance. 


Develop his account first before going out after 
new business. A checkup may reveal the need 
for Use and Occupancy, Rent or Rental Value, or 
some one of the seasonal coverages which he should 
have. 

Complete insurance protection for your client 
assures him peace of mind and insures your stand- 
ing as an agency—in case of a loss your foresight 
is appreciated. 


So drive for new business of course, but don’t 
forget that right on your books you can find ways 
to increase your premium income 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y° 


ERNEST STURM, CHainman of THE Boaro. 
PAUL L.HAID, Presipent. 


CASH CAPITAL ONE MILLION DOLLARS 


New York Chicago San Francisco 























REINSURANCE 


FIRE and CASUALTY 
ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE CO. 


of New York 


LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





115 BROAD ST., HARTFORD, CONN. 


























































Is It Insured ? 


UIA EAYIRY UUAUV/D AO) igh) aed he A 
Insured against’All Risks” Including breakage, 
wherever -such property may be located. 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City ‘ eR ae Chicago, III 
General Agents - ‘All Risks” Department 


Par 
fait Fire & Marine Insurance Co. 
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NEW YORK SURVEYS 

Insurance Stocks.—Insurance companies 
are receiving a certain kind of notoriety at the 
present time which is neither good for them 
nor the business. This reference is to the fact 
that insurance stocks are coming to play an 
increasingly prominent part in the stock mar- 
ket dealings in the daily papers and insurance 
press. This publicity is entirely new; in fact 
‘t is not more than five years old. Of course, 
the stocks have been dealt in ever since in- 
surance companies were organized. It was 
necessary that there should be some method 
of selling them if a holder was obliged or 
wanted to. But this legitimate need is quite 
a different thing from the impression, at least, 
which is now given the community that they 
are being dealt in as speculative tools, the same 
as many other kinds of stock. 

Research in Fire Insurance.—Are we do- 
ing anything in fire insurance that is worthy 
of the name “research”? To an extent we are, 
but yet in the final analysis are we really do- 
ing anything worthy of the name of “re- 
search”? We are apt to confound the name 
“research” with work done in a laboratory and 
to limit it to that kind of work, when as a 
matter of fact what we really need to do, so 
tar at least as fire insurance is concerned, is 
to do research work in the field of underwrit- 
ing and commission paying and those aspects 
of the matter. We know enough, almost at 
least, concerning building construction, pro- 
cesses, hazards, etc., but we still continue to 
concentrate unduly on those phases of the mat- 
ter. As a matter of fact, all of that kind of 
work which the companies are doing is not 
costing, by and large, more than 3 per cent 
of all their income and is the most profitable 
expenditure which they make, but real re- 
search, such as the business needs, it undoubt- 
edly is not receiving. 

Insurance Institute of America, Inc.— 
Examinations under the auspices of the Insti- 
tute will be held this year at the following 
centers: Atlanta, Ga.; Baltimore, Md.; 
Boston, Mass.; Buffalo, N. Y.; Chicago, Ill; 
Dallas, Texas; Des Moines, Towa; Glovers- 
ville N. Y.: Hartford, Conn.; Honolulu, 
Hawaii; Indianapolis, Ind.; Manchester, N. 
H.; Mansfield, Ohio; Newark, N. J.; New 
Haven, Conn.; New York City; Philadelphia, 
Pa.; Regina, Sask.; Scranton, Pa.: Seattle, 
Wash. : Springfield, Mass.: Washington, D. 
C.; Watertown, N. Y.: Wilkes-Barre, Pa. 


BOSTON AND VICINITY 
Reciprocal Bill Tabled.—The Joint Legis- 
lative Insurance Committee of the Massachu- 
setts Legislature has handed in a report re- 
ferring to the next annual session the bill 
which would admit reciprocal exchanges to do 
business in Massachusetts. The report is 


identical with that made by the same committee 


ee —] 


on the same or similar bills in past years. 
There may be an attempt made to substitute 
the bill for the adverse report on the floor of 
the House. 

Insurance Society Luncheons.—Arrange- 
ments have been made between the Insurance 
Society of Massachusetts and the Boston Yacht 
Club whereby luncheons will be served at the 
Rowe’s Wharf dining room of the yacht club 
for insurance men who are members of the 
society. The idea is a new one, and the ar- 
rangement is to test out whether or not there 
is a demand on the part of the attachés of the 
Boston insurance offices for regular luncheon. 

Transferred to Boston.—Oliver M. Litaker 
has been transferred by the General Adjust- 
ment Bureau from Erie, Pa., to Boston. 

Investment Bill—The House Rules Com- 
mittee of the Massachusetts Legislature has 
reported a bill under which every savings bank 
and trust company and every domestic insur- 
ance company will be required to file a state- 
ment showing the total investment in Massa- 
chusetts property and corporations and in prop- 
erty outside the State and foreign corporations. 

Heads Boston Protective Department.— 

Robt. J. Dunkle of OBrion, Russell & Co. was 
elected president of the Boston Protective De- 
partment at a meeting of the directors of that 
organization. He succeeds C. H. J. Kimball, 
who has been president for the past two years. 
T. H. Ratigan of John C. Paige & Co. was 
elected vice-president, succeeding Mr. Dunkle, 
and Charles W. Gooding was re-elected sec- 
retary-treasurer. Directors elected for three- 
year terms were Burton S. Flagg; re-elected, 
George B. Proctor and Charles H. Wilson. 
The fifty-second annual reports of the depart- 
ment show that the total loss on buildings, 
contents, rents, vessels and cargoes in 1925 was 
$5,474,740, divided as follows: Buildings, 
$2,614,848; contents, $2,792,221; rents, $22,454; 
vessels $11,685; cargoes, $33,540. 

L. & L. & G. Clock to Go to New York.— 
The famous clock which for fifty years graced 
the corner of Kilby street and Exchange Place 
in the window of the Liverpool and London and 
Globe office, which told the passersby the time 
of day at the principal ports of the world, will 
shortly be shipped to New York, where it will 
have a first-floor exposure at the company’s 
offices, 123 William street. When the Boston 
office moved to 40 Broad street, in the Insur- 
ance Exchange building, there was no oppor- 
tunity for displaying it to the general public, as 
was done in the old-time offices. 


Life Members of Insurance Society of 
New York 

Three life members have been added to the 
membership of the Insurance Society of New 
York. They are: Charles L. Bussing, insur- 
ance broker; Leo Levy, insurance attorney, 
and Vincent P. Wyatt, vice-president of the 
Home of New York. 
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COMMENTS ON E. R. HARDY’S NEW 
BOOK 


Author’s Keen Intellect and Broad Knowl- 
edge of Rating Problems Are 
Recognized 


In reviewing the new and valuable book by 
Edward R. Hardy, recently issued from the 
press of The Spectator Company, The Eastern 
Underwriter says, in part: P 


Edward R. Hardy, author, educator, and for 
many years assistant manager of the New 
York Fire Insurance Exchange, has written a 
new book on The Making of the Fire Insur- 
ance Rate, published by The Spectator Com- 
pany of New York city, in which he not only 
traces the history of fire insurance rate mak- 
ing, but also gives his views of many current 
rating problems. Mr. Hardy has one of the 
keenest intellects in the fire insurance business, 
and his intimate contact daily for a quarter 
of a century with rate making problems gives 
a high value to the views which he expresses. 

Dealing with a few of the current phases of 
fire rating Mr. Hardy sees the movement for 
a standard policy for the country growing and 
full realization not far off; he regards the 
flat commission scale as a solution of acquisi- 
tion troubles; he finds no immediate signs that 
the American agency system is to be sup- 
planted by some other arrangement; and he 
states that the rate making schedules in opera- 
tion to-day can never be made perfectly scien- 
tific but must be constantly changed to accom- 
modate business needs. 


The article in The Eastern Underwriter then 
touches upon Mr. Hardy’s treatment of the 
Universal Schedule and the Analytic System, 
and quotes some interesting matter from the 
book relating to these subjects and to schedule 
rating in general. It goes on to say: 


Mr. Hardy asks whether schedule rating act- 
ually reduces the fire waste. 1n most cases, he 
says, an assured will make improvements in his 
property only for the sake of securing a re- 
duced fire insurance rate. When these im- 
provements consist not of structural changes, 
but merely maintaining a tidy establishment 
and putting in fire extinguishers and additional 
water pails, it often happens that the correc- 
tions are made only when the insurance com- 
pany gets around to make an inspection for 
insurance purposes. 

The practice, Mr. Hardy also says, well 
established in fire insurance at the present time 
of allowing, during the term of a policy, re- 
ductions for improvements has produced the 
opposite effect than that which is generally 
claimed for it. It is always put forth as an 
inducement to the insured to improve his prop- 
erty, but experience shows that the insured only 
improves his property if these reductions are 
going to benefit him personally in his rate. 





Walter Carter Given Dinner by Directors 
of Newark Fire 


Walter Carter, one of the directors of the 
Newark Fire Insurance Company, was ten- 
dered a dinner last week at the Essex Club, 
Newark, by the board. Mr. Carter is retiring 
from the board to return to England to filf 
the position of deputy manager of the Royal. 
He was presented with a silver cigar and cigar- 
ette box, inscribed for the occasion. J. H. 
Bacheller, president of the Ironbound Trust 
Company of Newark and a director of the 
Newark Fire, presided at the dinner. 
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Loyal, enthusiastic agents have 
made possible the sound, healthy 
erowth indicated by this, our 
Sixth Annual Statement. 


LAG 


As of December 31, 1925 











ASSETS LIABILITIES 
CoS ern $356,580.69 
pat CAPITAL FULLY PAID.. .. .$1,158,555.00 
Bonds. .....<. 168,824.22 


Surplus—Reserves 


Mortgage Loans For Tane¢....... $24,000.00 
on Real Estate. 951,230.00 : sities eis 
Pe Fer Loses....... 282,690.82 
re 454,984 . 26 For Commissions. 53,181.24 


Due from U. &., 


States, Counties For Unearned Pre- 





ee eee 937 916.47 a 499,446 04 
Due from Reinsur- Surplus (net).... 182,317.61 

ing Companies. 42,060.68 ema ieee 
Accrued Interest... 27,026.16 Total Surplus 
a 16.192.05 and Reserves. 1,041,636. 21 
Miscellaneous As- WE OWE 

BN ee eescit es 93,257 .40 7 
— sf si For Reinsurance.. 30,176.18 


2 QA{AQR YT Q2 4 
$2,348,071 .93 For current ac- 





Less Assets not ad- counts......... 3,500.00 
mitted (Agents Te re 
delinquent pre- Allother Liabilities 138,750.00 47,426.18 
imuiiins) . = ....... 100,454 . 54 rt nae are 
i Te ye $2,247,617 .39 




















FEDERAL SURETY COMPANY 


Casualty Insurance -:- — Surety Bonds 
W.L. TAYLOR 


Vice-President and General Manager 


Home Office: - -  - Davenport, Iowa 
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COMPANIES’ GAINS 


Advances Shown in New York Super- 
intendent’s Report to Legislature 


COMPENSATION COSTS UP 


Guaranty Fund Law Approved for Compa- 
nies Writing Automobile Lines 

The sixty-seventh annual report of the New 
York Insurance Department to the legislature 
of that State was submitted by James A. Beha, 
Superintendent of Insurance, on Monday of 
this week. 

According to the facts given in the report, 
stock casualty and surety companies appear to 
have made a substantial growth in premium 
volume during 1925 and to have maintained 
the favorable condition shown at the opening 
of the year. A tabulation condenses the gain 
and loss exhibit for seventy-one such organiza- 
tions for the year 1924 and reveals a net in- 
crease in surplus of $14,712,172 over the previ- 
ous year. 

Mutual casualty companies organized under 
article 5-A of the insurance law for workmen’s 
compensation and ordinary automobile risks 
have demonstrated the success of the mutual 
plan for such risks when properly managed, 
while companies organized under article 10-B 


specializing in the compulsory automobile in-. 


surance lines have been much less successful. 
To strengthen the position of the last named, 
a provision was recommended by the depart- 
ment and has been made a law by chapter 114 
of the laws of 1926, to cause companies writ- 
ing insurance on public motor vehicles to main- 
tain at all times a guaranty fund of $50,000. 

A new manual of rates for workmen’s com- 
pensation insurance was approved. It was 
later found that rates were still below what 
the loss ratios indicated as adequate and a 
further increase in the general level had to be 
approved. Increased accident frequency cou- 
pled with the liberalizing the 
benefits under our workmen’s compensation act 
as well as the broad interpretation thereof has 
resulted in steadily increasing the cost of this 
line. Efforts are being made to co-ordinate 
the work of promoting safety in order to re- 
duce accident frequency. 

Marked progress has heen made during 1925 
by the companies in a number of casualty lines 
in putting into effect rules governing acquisi- 
tion and field supervision cost. Superintendent 
Beha has called upon the companies, particu- 
larly those writing fidelity and surety lines, 
to extend the rules governing acquisition cost 


amendments 
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to their lines, thereby reducing wasteful and 
expensive competition and stabilizing business. 

Title companies are doing an increasing 
busines on account of the prevailing real estate 
activity, and a number of new organzations 
have entered the field. 


HOLD ANNUAL BANQUET 


Casualty Underwriters of New Jersey Met 
in Newark—State Governor a Speaker 


The Casualty Underwriters’ Association of 
New Jersey held its eleventh annual banquet at 
Newark last 
Thursday evening, and about three hundred 
members and their friends attended. L. O. 
Faulhaber, of the Employers’ Liability, acted 
as toastmaster, and the guest of honor was 
Governor A. Harry Moore of the Garden 
State. H. F. McLachlan of the Ocean Acci- 
dent, president of the Association, introduced 
Mr. laulhaber. 

On the entertainment committee were J. L. 
Martin of the Standard Accident; W. J. Mor- 
com of the Aétna Casualty & Surety, and A. 
E. Allsopp, 2nd, of the New York Indemnity. 
Speakers, other than Governor Moore; who 
were scheduled to appear were Senator Harri- 
son; C. A. Gough of the New Jersey Depart- 
ment of Banking and Insurance, and E. J. 
Schofield, vice-president of the Standard Acci- 
dent, who was unable to attend. 

Governor Moore, in addressing the after- 
dinner meeting, told his hearers that he favored 
such gatherings because they exerted an_ in- 
fluence for good not only on the private lives 
of the individuals, but on their public actions. 
Discussing the fact that the insurance depart- 
ment of New Jersey will soon be a separate 
entity, Governor Moore said: “Before very 
long we are going to have in New Jersey the 
finest insurance department in the United 
States.” The separation of the New Jersey in- 
surance department was described in an article 
in Tue Spectator for March 4. It is ex- 
nected that Deputy Gough will become Super- 
intendent of Insurance, and that Thomas K. 
Johnson will be the new banking commissioner. 

The annua! banquet of the Casualty Under- 
writers of New Jersey was a thoroughly en- 
joyable affair and the entertainment provided 
was excellent. 
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ACCIDENT TOTALS 


Over 85,000 Deaths, All Classes, in 
1925 


MORE THAN 5,000,000 INJURED 


Fatality Rate Here Is 50 Per Cent Greater 
Than in England and Wales 

Accidents on the streets, at home and 
throughout industry during the past year killed 
more than 85,000 men, women and children, in- 
jured between five million and ten million per- 
sons and cost America approximately $5,000,- 
000, according to the National Safety Council. 

Our total accidental fatality rate is more 
than twice as great as that of England and 
Wales, and nearly 50 per cent greater than in 
Canada, which is next on the list. Not only do: 
we exceed all other countries for which rec- 
ords are available in automobile fatalities, ow- 
ing to our much higher automobile registra- 
tion per capita, but we likewise exceed them in 
the fatality rate other commom 
causes as falls, burns, and steam and electric 
railroads, while our drowning rate is exceeded 
only by Canada and by such maritime coun- 
tries as Scotland, New Zealand, Australia and 
Norway. } 


from such 


Despite these unfavorable comparisons, it is 
worth noting that our total accident death rate 
in recent years has been about to per cent be- 
low the average for the first decade in this 
century. In almost all the common classifi- 
cations there has been so definite a decrease, 
especially in the case of railroad and drowning 
accidents, as more than to neutralize the very 
rapid increase in automobile fatalities, says S. 
J. Williams, director, public safety division, 
National Safety Council. The total number 
of accidental deaths in the United States from 
1907 to 1923, inclusive, was 1,343,384, accord- 
ing to the Census Bureau. If accidental deaths 
had occurred each year at the same rate per 
100,000 population as in 1907 the total would 
have been 1,580,825. This represents a saving, 
in sixteen years, of 237,441 as compared with 
the 1907 rate, despite the fact that the number 
of our automobile deaths was 100,460 more 
than it would have been at the 10907 rate. 
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TO BROKERS 


We are Specialists in Accident and Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City Bryant | 4363 


1361 
Telephone 62 
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LIQUIDATION ORDER ISSUED 


Ohio Commissioner Warns Policyholders 
of Great American Mutual Indemnity 


An investigation of the financial status of 
the Great American Mutual Indemnity Com- 
pany, Mansfield, Ohio, has resulted in the is- 
suance of an order, by the Franklin County 
Court of Appeals, placing the company under 
the particular direction of Harry L. Conn, 
Ohio Insurance Superintendent, for liquida- 
tion. Superintendent Conn has warned policy- 
holders of the mutual that protection on their 
contracts in uncertain, and in this connetcion 
said: 

“Inasmuch as the available assets of the 
company are unknown, all the policyholders are 
advised that while it will be the endeavor of 


Words to 


its other business. 


FIDELITY and DEPOSIT 
COMPANY 
BALTIMORE 


Bonds’ and 


Insurance 


Fidelity and Surety 


Burglary 





ot 


the department to protect holders to the ut- 
most, there is no assurance that claims now 
matured or hereafter arising under policies that 
may be continued in force will be paid in full.” 


Superintendent Conn has asked all persons 
having money or property of the company of 
any kind to inform the insurance department of 
the nature and location of such property in 
order that advice may be given as to its dis- 
position. 

The Great American Mutual Indemnity is 
one of the largest automobile insurance con- 
cerns in its territory, has over one thousand 
agents, and wrote more than $1,000,000 in 
premiums last year. The statement of the 
company for 1925 showed assets of $874,785 
and liabilities of $685,280. The Ohio Insurance 





the Wise 


OWADAYS, the insurance agency 
which does not represent a good 
surety company is not only overlook- 
ing a source of additional income, but 
making it easier for its better-equipped 


competitors to get away with some of 


Piro roe ce eo -- 


PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 


If you are not already adequately repre- 
-eoted in this territory I will be glad to have 
j fu) information regarding an agency connec- 
( tion with your Company. 
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Superintendent, in his petition asking permis. 
sion to take over the company, alleged that 
examination showed the company “to be iy 
such condition that its further transaction 9j 
business will be hazardous to its members, jts 
policyholders, its creditors and the public.” Th, 
petition charged the company’s officials with 


making a false statement. An injunction fy 
been granted against 24 Ohio banks to restrajy 
them from disbursing any of the company’s 
money on deposit. 


William BroSmith Celebrates Fiftieth Ap. 
niversary of Admission to the Bar 


William BroSmith, vice-president and gen. 
eral counsel of The Travelers, Hartford, ob. 
served the fiftieth anniversary of his admis. 
sion to the bar this week. 

Mr. BroSmith was bornin New York in 1854 
and studied law in that city. He passed the 
bar examinations on March 31, 1876, and in. 
mediately took up general practice. He soon 
began specializing in corporation law, giving 
particular attention to insurance. 

He went to Hartford as an attorney for The 
Travelers in 1895. Six years later he was 
made general counsel of the company, succeed- 
ing the late Sylvester C. Dunham when the 
latter was elected vice-president. 

In 1922, Mr. BroSmith was elected vice-presi- 
dent and general counsel and holds the same 
position with The Travelers Indemnity Com- 
pany and The Travelers Fire Insurance Com. 
pany, two subsidiaries of The Travelers In- 
surance Company. 
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HANDY CHART PUBLISHED 





1926 Casualty Publication Sets 
Record 





TEN YEARS’ UNDERWRITING RESULTS 





Favorable Underwriting Experience for 
Many Companies in 1926—Combined 
Loss and Expense Ratio of Only 

Thirty-Three in Excess of 100 
Per Cent 

The 36th edition of the Handy Chart of Cas- 
ualty, Surety and Miscellaneous Insurance 
Companies for 1926 was issued this year well 
in advance of all similar publications, fire, life 
or casualty, and was the first handy pocket 
reference work to set forth the results of cas- 
ualty insurance underwriting in 1925. Last 
year the contents of this valuable publication 
were revised and rearranged after consultation 
and collaboration with the managers and sta- 
tistical experts of the leading casualty and mis- 
cellaneous insurance companies and organiza- 
tions. The best thought of the casualty in- 
surance world is united in the opinion that the 
presentation of data in the Handy Chart more 
truly enables the user to obtain the results of 
their annual operations. The statistics shown 
retain the advantages of both the written and 
earned premium bases and present the annual 
underwriting results at a glance. The en- 
thusiastic support with which the publication 
in 1925 was greeted has assured the publishers 
that the Handy Chart more nearly meets the 
requirements of casualty insurance companies, 
agents and policyholders than -any other sort 
issued. 

Items presented in the main tables for ten 
years include the following: Capital; assets; 
liabilities; reserve for reinsurance; reserve for 
losses; surplus over capital and all other lia- 
bilities; surplus to policyholders; name and lo- 
cation of company; principal officers; date of 
organization; net premiums written; premiums 
earned; total income; losses incurred (includ- 
ing adjustment expenses) ; expenses incurred; 
dividends, and ratios of losses incurred to 
premiums earned; expenses incurred to pre- 
miums written, and combined losses and ex- 
penses. 

It will be noted that the main tables now 
enable the reader to not only gauge the cur- 
rent writings of the companies, but their under- 
writing results as well. A classification table 
exhibits the net premiums written and losses 
paid by the stock companies listed in the main 
tables for each class of business transacted by 
each of the respective companies. 

Other features of this exceptionally useful 
pocket guide are a table embracing companies 
not listed in the main tables, giving essential 
items from their latest statements; a table of 
workmen’s compensation premiums, losses, loss 
reserves, claims and ratios and other figures 
shown for the entire periods covered by each 
of the companies tabulated; a table showing 
liability premiums, losses and loss reserves, 
suits at law and ratios for the entire ex- 
perience of the companies tabulated; a list of 
States in which the companies operate; lists 


of State insurance officials; new and retired 
companies; table of aggregates; short period 
table; definitions of terms, etc. 

In the various tables over five hundred com- 
panies are listed, including stock companies, 
mutual companies and reciprocal exchanges. 

The chart is a most valuable reference pub- 
lication, not only for insurance men, but for 
policyholders of companies writing casualty, 
surety and miscellaneous lines, which include 
accident, automobile collision, liability and 
property damage, burglary and theft, check 
forgery, credit, engine and machinery, fidelity, 
health liability, live stock, plate glass, property 
damage and collision, steam boiler, surety, 
workmen’s collective and compensation. 

The tables in the Handy Chart indicate that 
the year 1925 was rather favorable with the 
eighty-nine leading stock companies shown. 
Their premium income increased from $514,- 
456,004 in 1924 with a loss ratio of 53.1 per 
cent to $577,290,646, with a loss ratio of 50.1 
per cent. In both years workmen’s compen- 
sation insurance was the leading class in point 
of volume, the premium income being $116,648,- 
619 in 1924, and $130,505,934 in 1925. In both 
years, however, the loss ratio on the leading 
class of business was the highest of any of 
the various classes. While the volume of 
workmen’s compensation business was greatest, 
nevertheless, from an _ underwriting angle, 
automobile liability insurance was more profit- 
able, premium volume showed a greater rate 
of increase and in bulk fell but a trifle below 
workmen’s compensation. Automobile liability 
premiums in 1924 totaled $102,432,035 and in 
1925 they amounted to $116,801,547, with loss 
ratios of 47.2 per cent and 47.7 per cent re- 
spectively. The results above are the aggre- 
gates for 80 of the leading casualty companies 
of the United States and represent about 80 
per cent of the total business transacted by 
stock casualty companies. Individually, the 
majority of these companies showed corres- 
ponding improvement in 1925, whcreas in 1924, 
47 out of 86 companies showed a combined 
loss and expense ratio in excess of 100 per 
cent. There were only 33 out of 89 companies 
showing such a combined loss and expense 
ratio in 1925. Further, there were only 33 
companies in the book which had a higher loss 
ratio in 1925 than in 1924, and only 34 in the 
list which had a higher expense ratio; but 33 
companies had a higher combined ratio. 

The Handy Chart contains seventy-six pages, 
and sells at 75 cents per copy in manila bind- 
ing and $1.25 in flexible pocket book. 


Company Wants Claim Adjusters 


Elsewhere in this issue of THE SPECTATOR 
appears the advertisement of a large life in- 
surance company that has openings for two 
claim adjusters in its accident and health de- 
partment. One position involves duties in the 
vicinity of the home office, and the other re- 
quires the man who fills it to travel through- 
out the country. An individual who is lcoking 
for a permanent position with a well-estab- 
lished company will do well to investigate these 
opportunities. 
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INTER-STATE BUSINESS MEN’S 
ACCIDENT ASSOCIATION 


Company Will Celebrate Eighteenth Birth- 
day on April 8—Influential Directors 
on Board 


Eighteen*years ago, on April 8, 1908, to be 
exact, Ernest W. Brown founded the Inter- 
State Business Men’s Accident Association at 
Des Moines, Iowa. He originated the idea of 
furnishing the business and professional men 
of the country with protection on the same 
plan as that obtainable by the traveling men. 

Out of a small organization, whose first ef- 
forts were confined to only one State, has 
grown an institution which is to-day serving 
the business and professional men of the na- 
tion. The growth of the Inter-State has been 
steady and the States in which it is licensed 
to operate now number thirty-four. During 
the year 1924, seven new States were added to 
its territory. 

At the helm of this institution during all 
these years has been its founder, Mr. Brown, 
who has made the Inter-State honored and 
respected by all. His guiding hand is respon- 
sible for its success and prosperity. 

Associated with Mr. Brown is a loyal board 
of directors whose members are strong and in- 
fluential men. The board of directors includes 
Charles A. Rawson, president, Iowa Pipe and 
Tile Co.; Leland Windsor, vice-president, Cen- 
tral State Bank; W. E. Barrett, cashier, Valley 
National Bank; Frank O. Green, president, 
Green Foundry Company; Fred H. Hunter, 
president, Board of Supervisors, Polk County; 
Robert A. Brown, general field manager of the 
Inter-State; Fletcher A. Russell, in charge of 
production; Geo. W. Young, Jr., manager, 
claim department, and Charles P. Waldron, 
assistant secretary, who has been responsible 
for much of the success of the Inter-State. 

The Inter-State has established many rec- 
ords since its inception. During 1025, the per- 
centage of premium income returned to policy 
holders in claims paid was 68.5 per cent. A 
total of $6,017,809.60 has been paid in settle- 
ment of claims since organization. 


Favorable Report on Fitzgerald Bill 

Wasurincton, D. C., March 30.—The House 
district committee, on March 209, voted to make 
a favorable report on the Fitzgerald compen- 
sation bill for the District of Columbia. 
There were no dissenting votes, Representatives 
Underhill of Massachusetts and Blanton of 
Texas, its chief opponents, being absent. Rep- 
resentative Keller of Minnesota will have 
charge of the measure in the House, where, 
Congressman Underhill declares, there will be 
a strong fight against it. An effort will be 
made to repeat last year’s action of having the 
more liberal Underhill bill substituted for the 
Fitzgerald measure by the House. 


National Surety Opens Chicago Branch 
Vice-President John L. Mee of the National 
Surety Company, New York, has announced 
the opening of a Chicago branch office of the 
company at 29 South La Salle street under the 
supervision ef Manager O. J. Perkins. 
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The Employers’ Liability Assurance Corporation, Ltd. 


“THE WORLD’S PIONEER IN LIABILITY INSURANCE” 


The Employers’ Fire Insurance Company 


& 


The American Employers’ Insurance Company 


announce the removal of their 
Administration Offices 
to the new 


SAMUEL APPLETON BUILDING 
110 MILK STREET, BOSTON 


The Employers’ Group transacts practically all forms 
of insurance with the exception of life insurance. 
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LIMITED POLICIES 





Seek Change in Accident and Health 
Forms 


KANSAS CODE COMMISSION CONSID- 
ERING IDEA 


Would Eliminate Restricted Accident Cov- 
erage—Health Contract in Large Type 
ToreKA, KaNn., March 27.—An important 

change in the policy forms of some of the 

accident and health insurance companies oper- 
ating in Kansas will be required if the insur- 
ance code commission adopts the suggestion 
of the representatives of the accident and 
health companies submitted to the commission 
last week. W. T. Grant and Solon T. Gil- 
more, of the Business Mens Accident Company 
of Kansas City, and Frank Barnes, of the 

Employers Indemnity of Kansas 

City, appeared before the commission as the 

representatives of the accident and health com- 


Company 


yanies. 

The plan would practically eliminate the 
limited policies for health insurance. It would 
not abolish the limited policies for accident 
insurance, such as the common carrier or the 
automobile accident, these policies are 
specific in their terms. The proposed law, 
however, would require that all health policies 
be written tinder the standard provisions and 
without exceptions or exemptions except those 
provided in the standard provisions now gen- 
among the better insurance 


as 


erally accepted 
companies. 
What the accident and health men are try- 
ing to abolish is the which write a 
health or accident policy at a very low rate 
and then in “fine print” exempt the policy 
from being effective except in a very smal! 
number of diseases and under certain condi- 
tions. Large type will be insisted on. 


forms 


Federal Surety Makes Gratifying Gains 


The statement of the Federal Surety Com- 
pany of Davenport, Ia., covering the year 1925, 
discloses that that progressive company made 
excellent gains in various salient features last 
year. Some of the increases made were the 
following: In net premiums, $238,550; in re- 
serves, $221,447; in premiums in force, $263,- 
734; in capital, $158,555; in assets, $401,751, 
and in surplus to policyholders, $180,302.. The 
Federal Surety Company now possesses admit- 
ted assets of $2,247,617, and has a surplus to 
policyholders of $1,340,873, including $1,158,- 
555 of capital. The company started business 
June 30, 1920, with less than $400,000 of paid- 
in capital, and about $40,000 of paid-in surplus, 
and has grown steadily in size and importance 
since that time. Its net premiums written last 
year amounted to $1,217,472, and embraced 
business in the following lines: Accident ; 


health; automobile liability ; liability other than 
automobile; workmen's compensation: fidelity ; 
surety; plate glass, burglary and theft; auto- 
mobile property damage; automobile collision 
and Property damage, and property damage 





sidered. 
Casualty failed there were ctaims totaling $2,- 
500,000, filed by 3000 claimants. 


and collision other than automobile. This con- 
siderable volume of business has built 
from the ground up without acquiring the busi- 
ness of other companies by either reinsurance 
or consolidation, and the capital has been in- 
creased from time to time, having been $384,- 
550 on June 30, 1920, and now amounting to 
$1,158,555. The company is now operating in 
twenty-four States and has earned an excellent 
reputation ainong its thousands of policyhold- 
Its loss ratios different 
classes of business last year were generally 
most satisfactory, and, as a rule, lower than 
the average for the past 4% years. In fact, 
for 1925, the loss ratio for all lines was 26.82 
per cent, against 52.88 per cent for the period 
since June 30, 1920. 
ber of numerous important organizations main- 


been 


ers and agents. on 


The company is a mem- 


tained for the good of the business, and it has 
a running mate, the Central Federal Fire In- 
surance Company, owned by practically the 
same stockholders as the Federal Surety Com- 
pany. An optimistic note is sounded by Vice- 
President and General Manager W. L. Taylor, 
in his report to the stockholders, when he says: 
“The demand for corporate surety is increas- 
ing rapidly and the possibilities for casualty 
insurance are unlimited. In fact, the ground 
has scarcely been scratched.” He is also san- 
guine as to the future on other lines trans- 
acted by the company. The official staff of this 
popular company, comprises Charles S. Shuler, 
W. L. Taylor, vice-president and 
general manager; George E. Decker, M. D.. 
vice-president; Frank B. Yetter, secretary and 
treasurer; Herman Staak, 
and assistant 


president ; 


assistant secretary 


treasurer, and Charles Grilk, 


general counsel. 


Policyholders Out o’ Luck in Six-Year- 
Old Failure of American Bonding 

Des Mornes, Ia., March 27.—The receiver- 
ship for the American Bonding and Casualty 
Company at Sioux City has just entered upon 
The 
institution failed January 24, 1921, and since 
that time receivers, attorneys, referees and the 
like have been diligent in drawing salaries and 
fees so that the funds received 


its sixth year in an effort to liquidate. 


from time to 
time have been consumed as rapidly as they 
became available. One drawn 
$55,614.95 since liquidation began and when it 
is remembered that some twenty different law 
firms have had a finger in the pie there is no 
trouble in reaching a conclusion as to the final 
outcome. Furthermore, it is said, adjustment 
will not be completed for several more years. 

Fred W. Colvin, of Sioux City, has been go- 
ing through the ramifications of the receiver- 
ship, and while he finds there are yet a million 
dollars in the assets of the defunct concern, 
policyholders claiming preference for the un- 


law firm has 


earned portion of their premiums have not yet 
gotten through the district court, with an ap- 
peal to the supreme court staring them in the 


if, indeed, their claims are ever con- 


When the American Bonding and 


face, 
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STEVEDORE RISKS 


Compensation Inspection Rating 
Board Announces Revisions 





LEON S. SENIOR EXPLAINS RULES 





Amendments Adopted by Classification 
and Rating Committee 


Leon S. Senior, manager of the Compensa- 
tion Inspection Rating Board, has announced 
the issue of revised rules on compensation pre- 
mium rates for hazards brought about by and 
in stevedoring operations. Manager Senior, 
in connection with this revision, says: 

In order to enable the board to distinguish 
between risks carrying on operations which are 
properly described by the stevedoring classi- 
fications and other risks which may be entitled 
to a separation of payroll for freight handling 
work where such work is not done in con- 
nection with concurrent stevedoring operations, 
the following working rules have been adopted 
by the classification and rating committee and 
approved by the Superintendent of Insurance: 

Stevedoring (N. O. C.)—Codes 7315 and 
7318—This classification shall include the pay- 
roll of all employes engaged in loading or un- 
loading vessels where the type of cargo re- 
juires the use of hoisting equipment, and also 
he payroll of employees engaged concurrently 
in trucking, tiering, sorting or breaking down 
the same cargo on docks, piers or wharves. 
Drivers, chauffeurs and their helpers must be 
rated as 7219 “Truckmen—N. O. C.” 

Stevedoring by means of hand or hand 
trucks exclusively—no hoisting or cargo (N. 
P. D. in connection with a single vessel)— 
Codes 7316 and 7319. 

Freight handlers, packing, handling and 
shipping merchandise on dock or railroad plat- 
forms—no stevedore work—Code 7360. 

This classification is not available in con- 
nection with stevedoring unless distinct crews 
in charge of separate foremen are maintained 
for freight handling exclusively, such crews 
being employed continuously or before the 
arrival or after the departure of vessels; nor 
is the classification available to stevedores en- 
gaged in trucking, tiering, sorting or breaking 
down the cargo of vessels that are then loading 
or unloading; nor to freight handlers engaged 

in the collection or delivery of. freight. The 
use of this classification is improper uniess 
specifically authorized by the rating organiza- 
tion having jurisdiction. 





Adjusters Wanted 


A large life insurance company 
wants two claim adjusters for its 
accident and health department. 
One of the positions requires travel 
throughout the country, and the 
other involves duties in the vicinity 
of the home office. Write, stating 
full experience and salary expected, 
to 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - - 1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves . - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 






































ss HAMPTON ROADS 


FIRE 4% MARINE 
Insurance Company 


NORFOLK, VIRGINIA 
Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MORIN, 





PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
te handie all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 





























President Vice-Pres..and Managing Under. 
Secretary Fire Dept. 
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Doubles in Size Every Three Years? 


THERE’S A REASON 
Close of Insurance in Admitted 
ear Force Assets 
1910 $1,754,750.00 $157,232.00 
1913 $4,622,353.00 $404,426.65 
1916 $8,199,877.00 $917,174.26 
1919 $18,040,708.00 $1,754,677.10 


1922  $44,196,439.00 $4,111,080.94 
1925 $80,435,382.00 $8,268,748.23 


SERVICE STILL FURTHER IMPROVED 
Special $5,000.00 Policy 


The Cost is Lower Than Government Insurance. 
CHILD’S ENDOWMENTS 
Issued from Age One Week. 
Regular Policies Issued from Tenth Birthday 


Revised Policy Forms and Disability Benefits make them the 
last word in underwriting. 


NEW DIVIDEND SCHEDULE 
Unusually Low Cost Will Be Still Further Reduced. 


DIRECT HOME OFFICE CONTRACTS with Vested Re- 
newals, Unrestricted Territory, Automatic Promotion and 
Improved Service give agents an Unequaled Opportunity. 


SURPLUS TO POLICYHOLDERS OVER A MILLION 
DOLLARS. 


The Columbus Mutual Life Insurance Co. 
Columbus, Ohio 
C. W. Brandon, President. D. E. Ball, Vice Pres. & Sec’y. 
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Casualty, Surety, Etc. 








HIGHWAY CONFERENCE 





Meeting in Washington Showed 
Good Results 





ACCIDENT PREVENTION GAINING 





24,000 Killed, Over 600,000 Injured in 
Vehicular Accidents Last Year 


Wasuincton, D. C., March 27.—The work 
of the insurance committee of the National 
Conference on Street and Highway Safety is 
bearing real results, although the committee, 
as such, passed out of existence in 1924, it 
was declared during the conference held March 
23 to 25 at the call of Secretary of Commerce 
Hoover. 

A “follow up” report of the various com- 
mittees was inserted into the record to show 
what progress had been made since the 1924 
conference along lines recommended by 
branches which were then dismissed from fur- 
ther service. 

The casualty companies were warmly com- 
mended for their work in increasing the safe 
operation of commercial automobiles and pub- 
lic passenger-carrying vehicles. 

A report from the committee on statistics 
showed that nearly 24,000 lives were lost as a 
result of highway accidents last year. The 
number injured was in excess of 600,000, and 
the property loss is estimated at $2,000,000,000. 
No effort was made, however, to estimate how 
much lower these figures were than they would 
have been under the rate of increase which 
prevailed up to 1923, when safety work was 
undertaken on a nation-wide scale although it 
was declared that the rate of increase had 
been greatly reduced. 

The outstanding feature of the conference 
was the adoption of a uniform code for auto- 
mobile licensing and operation, consisting of 
three laws which can be used by State legis- 
latures as models. 

Among the insurance representatives present 
at the conference were: A. W. Whitney and 
H. P. Stellwagen, National Bureau of Casualty 
and Surety Underwriters, New York; Wil- 
liam BroSmith, vice-president, Travelers In- 
surance Company, Hartford; C. F. Creswell, 
Association of Life Insurance Presidents, New 
York; Lew R. Palmer, Equitable Life Assur- 
ance Society, New York; Howard D. Smith, 
Lumbermens Mutual Insurance Company, 
Mansfield, Ohio; Austin J. Lilly, Maryland 
Casualty Company, Baltimore; C. E. Petti- 
bone, vice-president, American Mutual Liabil- 
ity Insurance Company, Boston; Robert C. 
Howard, Phoenix Indemnity Company, Wash- 
ington; D. S. Beyer, vice-president, Liberty 
Mutual Insurance Company, Boston; James 
C. Wilson, Lumbermans Mutual Casualty 
Company, Boston; W. Graham Cole, C. S. 
Carstens and E. W. Kopf, Metropolitan Life 
Insurance Company, New York, and Kenneth 
Spencer, assistant secretary, Globe Indemnity 
Company, Newark, N. J. 


SAMUEL APPLETON BUILDING OPEN 
New Boston Structure Houses Employers 
Liability, Employers Fire and 
American Employers 
The new Samuel Appleton building has been 
opened at 110 Milk street, Boston, and now 
houses the United States branch of the Em- 
ployers Liability Assurance Corporation., Ltd., 
and its two subsidiaries, the Employers Fire 


Insurance Company and the American Em- 
ployers Insurance Company. Among them, 
these three organizations write practically 


every form of insurance except life. 

The new building is a marvel of modern 
construction and arrangement, containing, as it 
does, all facilities for the transaction of busi- 
ness and the health and welfare of employees. 
An outstanding feature of the structure is the 
existence of a fully-equipped medical depart- 
ment where injured employees of policyholders 
are treated to the number of 200 per day. 
Three doctors are in attendance. 

The companies’ New England department, in 
charge of Harry F. Morse, occupies the first 
The hospital is on 
the third floor and the fourth floor is occupied 
by the New England claim department under 
Percy W. Linscott. The files are located on 
the fifth floor, and the sixth houses the inspec- 
tion, steam boiler and fly-wheel department, in 
charge of Clifford J. Stoddard. The seventh 
floor is the location of the statistical and pub- 
licity departments as well as the rest rooms 
for women employees. The accounts division 
under Franklin P. Horton, and the payroll 
audit department under Willard Benson, take 
up the eighth and ninth floors, respectively 
while the eight floor also houses the men’s 
assembly rooms. 


two floors of the building. 


The Employers Fire Insurance Company, 
under the supervision of Vice-President and 





Secretary H. Belden Sly, is on the tenth floor, 
as is the personal accident and group disability 
department, of which Charles A. McDonough 
is superintendent. 

William R. Freethy, superintendent of the 
United States claim department, and Charles 
H. Hall, superintendent of the burglary, plate 
glass, surety and fidelity department, together 
with their assistants, occupy the eleventh floor. 

The twelfth floor is occupied by the under- 
writing departments of the Employers Liability 
and the American Employers. 

The executive offices and board rooms are 
located on the thirteenth floor. There are the 
offices of United States Manager and Attorney 
Samuel Appleton; Associate United States 
Manager Edward C. Stone; Superintendent of 
Agencies Artemas B. Poor; Superintendent of 
\ccounts Franklin P. Horton, and Superinten- 
dent of Safety Engineering E. Eugene Place. 
The architects of the Samuel Appleton build- 
re Coolidge & Shattuck. 

The Employers Liability Assurance Corpora- 
tion, Ltd., is the world’s pioneer in liability in- 
Organized in London in 1880, imme- 
diately after the British Parliament passed the 
famous Employers Liability Act, the corpora- 
tion in 1886 was induced to apply for and ob- 
tain admission to business in the 
United States with headquarters in Boston, 

The Employers Fire Insurance Company was 
organized in 1921 under the laws of Massachu- 
with headquarters in Boston. The 
American Employers Insurance Company was 
organized in a similiar manner in 1923. 


surance. 
transact 
setts, 


Lincoln Auto Mutual Organizing 
A new company, the Lincoln Auto Mutual 
Casualty Corporation, is being organized in 
New York, under Sections 340 and 341 of Ar- 
ticle 10b of the insurance law. 
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of New York 


ROBT. J. HILLAS, presipentr 
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Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La 


Representing 
Fidelity Phenix Fire United States Fire National Fire of 
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New York Casualty Co. 
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Actuarial 








Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
‘ ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial, Statistical and Accounting 
Service in All Branches of Insurance and 
for Pension Plans: Office Systems and 
Reorganization. 


75 Fulton Street New York 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 





-———-- 


A. SIGTENHORST, F.A.I.A. 
CONSULTING ACTUARY 





National City Bank Bidg., WACO, TEXAS 








HAIGHT, DAVIS & HAIGHT, Inc 


Consulting Actuaries 
FRANK F. HAIGHT, President 
INDIANAPOLIS 
OMAHA DENVER DES MOINE 





Actuarial 


Actuarial 














COPELAND and COTHRAN 


CONSULTING ACTUARIES 


Southeastern Trust Building 
ATLANTA, GEORGIA 











GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 














JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 

LIFE INSURANCE—Ordinary, Intermediate, 

Group, Industrial and Special Classes 
WORKMEN’S COMPENSATION 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 

Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 





L. A. GLOVER & co. | 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 




















E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 





SAMUEL BARNETT 


CONSULTING AZTUARY 
INSURANCE LAWYER 


502 Forsyth Bldg. ATLANTA, GA. 

















Adjuster 














T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg.,. OKLAHOMA CITY, OKLA. 





SANBORN & SLOAN, Ltd. 


AUTOMOBILE INSURANCE 
ADJUSTERS 


Anywhere in Province of Ontario, Canada 





401 ROYAL BANK BLDG., TORONTO, ONT. 























F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 


Statisticians 




















ABB LANDIS 
CLARENCE L.. ALFORD 


Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSSE 








Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. iris 

We are alsogequipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is désirable § . >. 


Phone: BEEKMAN 1461 Bas 4 i 5 
81 Fulton St. New York City 
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Miscellaneous Insurance 








American Life Convention Offices in St. 
Louis 

The American Life Convention, at its meet- 
ing in Louisville, in October, 1925, determined 
that permanent headquarters should be located 
in St. Louis, and under instructions of the 
executive committee, offices have been secured 
in the Shell building, at the corner of 13th 
and Locust streets, with ample space for the 
convention and with room for increase and 
development. 

The Shell building is admirably located, a 
short distance from the Hotel Jefferson and 
other leading hotels, and is a short distance 
from the Union station, the Interurban station, 
and transportation facilities to all parts of St. 
Louis and suburbs. The biulding overlooks a 
public park, the Carnegie Public Library and 
the City Plaza now being promoted, and is 
easily acessible from all business districts of 
the city. 

It is anticipated that the offices will be in- 
stalled before the annual meeting of the con- 
vention in Detroit in September. 

Thompson Sampson Made Vice-President 
and E. I. Taylor General Adjuster of 
Century Indemnity 
President Ralph B. Ives, of the 4tna (Fire) 
Insurance Company, Hartford, has announced 
the appointments of Thompson Sampson as 
vice president, and Edward I. Taylor as gen- 
eral adjuster of the Century Indemnity Com- 
pany, casualty running mate of the A®tna In- 
surance Company. Mr. Sampson has _ hereto- 
fore been general agent in Boston of the Mary- 
land Casualty Company, and Mr. Taylor has 
been head of the adjusting department of the 

same company under Mr. Sampson. 


Albany Legislation 
(Concluded from page 3) 
surance law, relative to re-insurance of marine 
risks by an insurer authorized to issue policies 
in this State. 

Assemblyman C. P. Miller, amending section 
26, workmen’s compensation law, relative to 
enforcement of payment in default by provid- 
ing that neither the Commissioner nor party in 
interest shall be required to pay any fee for 
issuing a transcript of any judgment. 

Assemblyman Dunmore, adding new section 
169-a, civil practice act, providing for stays 
of actions on insurance contracts payable in 
Russian rubles until thirty days after recogni- 
tion of a de jure government of Russia by the 
United States. Senator Bouton’s companion 
bill passed the Senate. 

Assemblyman Wheatley, amending section 
45, insurance law, relative to forms of reports 
of foreign corporations. 

Assemblyman Wheatley, amending section 7, 
insurance law, by providing that expenses of 
examinations of any insurer, society, pension 
fund, retirement system or order, shall be borne 
by such organization fund or system, unless re- 
mitted by the Insurance Supperintendent. 

Assemblyman Phelps, amending section 26, 
workmen’s compensation law, by providing that 
in cases of assessment levied on an employer 
or insurance carrier, the Industrial Commis- 








sioner, instead of any party in interest, as at 
present, may file a certified copy of the de- 
cision of the State Board. 

House Reorganization Committee, adding 
article 18, State Department law, by providing 
for an Insurance Department, headed by an 
Insurance Superintendent. The Senate Com- 
mittee’s companion bill passed the Senate. 

Assemblyman C. P. Miller, amending sub- 
division 9, section 15, workmen’s compensa- 
tion law, relative to expenses of rehabilitating 
injured employees. 

Senator Bouton’s bill, amending section 231, 
insurance law, relative to powers of fraternal 
benefit societies has also passed the Senate. 


New York State Fund’s Figures 

The annual statement of the State Insurance 
Fund of New York has been published by 
James A. Hamilton, State Industrial Commis- 
sioner. It shows admitted assets of $10,304,743, 
a total income for the year from earned prem- 
iums at interest of $4,710,389, an increase over 
the previous year of $627,587. There is a gain 
of 1647 in the number of employers insured, 
the total number carried by the State Fund 
now being more than 15,000. The usual 15 
per cent dividend has been declared. 

The surplus to policvholders has reached the 
figure of $2,125,500, in spite of the payment 
of these dividends. This represents an increase 
of $146,273 for the past year. The State Fund 
allows employers an advance reduction of 15 
per cent in rates, since it pays no commissions 
on the business. 





Public Savings Life Stock Bought by 
President 

Edward G. Sourbeier, president of the Pub- 
lic Savings Insurance Company of America, 
Indianapolis, and W. Scott Deming, vice- 
president, acquired the holdings of Charles W. 
Folz and P. C. Reilly in a stock transaction 
involving more than a half million of dollars 
last week. 

Mr. Sourbier and Mr. Deming, who before 
the deal controlled a little more than one-half 
of the company’s common stock, now control 
about three-quarters of it. Mr. Folz, who was 
a member of the board of directors, is to re- 
tire. Reily C. Adams, president of the Se- 
curity Trust Company, negotiated the business. 
The transaction adds 25,800 shares of common 
stock to that of the buyers, thus giving them a 





total of 67,800 shares of the outstanding 
80,000. The stock has a par value of $2.50 
per share. 


The company has made application to be ad- 
mitted to Illinois. It has more than 125 offices 
in Indiana, Kentucky, Ohio and Michigan. It 
has insurance in force amounting to $112,737,- 
003 as of last December 31. The other officers 
are William M. Elles, second vice-president; 
Bernard Korbly, secretary and general counsel, 
and William S. Wenzel, treasurer. 


New York Federation to Meet in 
Rochester 
The twelfth annual meting of the Insurance 
Federation of the State of New York will be 
held at the Hotel Seneca, Rochester, May 14 
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New York Accident and Health Under- 
writers Form Association 

An association of personal accident and 
health underwriters has been formed to include 
men in the New York metropolitan district. 
No name has yet been selected for the organi- 
zation, but the officers are James A. Garrett of 
the National Casualty, president; H. J. Miller 
of the Metropolitan Casualty, vice-president; 
H. G. Helm of the United States Fidelity & 
Guaranty, secretary-treasurer. R. O. David- 
son will draft a constitution and by-laws and 
will suggest a name for the new association. 


The Florida “Flop” 
(Concluded from page 9) 
danced are now paying the piper.. However, 
the passage of the real estate boom is not the 
whole story. 

“The Florida idea has become a national fix-. 
ture. There are great firms and corporations. 
that have made permanent investments along, 
commercial and industrial lines. When the 
dust of the real estate whirl has settled, the 
solid structure of the State will be visible 
Opportunities will continue to offer themselves 
to those who have given up the theory of ‘easy 
money’ and are willing to contribute a full 
measure of honest work to their tasks. The 
future of Florida need worry no man. 

“T have recently read with interest the com- 
ments on Florida which were made by Walter 
C. Hill, vice-president of the Retail Credit 
Company of Atlanta. His summary is astutely 
presented and shows a real grasp of affairs. At. 
one point he says: ‘Most of the conditions. 
which contribute destructive qualities to the 
lives of men and women are found in a great 
measure in Florida” Then Mr. Hill gives a 
partial list of such destructive qualities and in- 
cludes therein, if you please, fishing and hunt- 
ing. Allow me, somewhat facetiously, to ask 
why he includes hunting and fishing with the 
vices he mentions? Are they vices? He 
doesn’t mention golf; a pastime that takes more 
business men from their work than all the 
others put together. Presumably Mr. Hill plays 
golf, but does not hunt or fish. I cannot see 
what hunting or fishing or golf has to do with 
a life insurance risk in general, either morally 
or physically, unless it would be to make it 
better. 

“T think that Florida, in its present condi- 
tion, should furnish many good life insurance 
salesmen who formerly were engaged in some 
branch of real estate activity. Something 
should be done by far-sighted life insurance 
companies to show these men their opportunity 
in the life insurance field. Thousands of real 
estate men in Florida are now being forced 
to earn a living in some other way than by 
selling houses and land, and if a copy of THE 
SPECTATOR’S publication, entitled ‘A Great 
Future: The Efficient Life Insurance Agent 
Has a Golden Opportunity,’ were placed in the 
the hands of each of them, it might turn many 
to life insurance as a profession.” 





and 15. There will be a golf match Friday, 
the 14th, and a banquet in the evening. 
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ly Premium plan. 





oO. G L. BUILDING 


Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | | | 


Males and Females alike. 





Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D.C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY = Rees.| | Merchants 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Welts Street, right in the heart of Chicago’s Financial District. 


Participating and Non-Participating Policies. 
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NowLicensed in Tennessee 


Men capable of building a 
strong agency organization are 
offered a real opportunity. 


Four Popular Selling Policies 
Which Meet All Competition 


The state will be divided into 
about four districts radiating from 
the following cities: 


MEMPHIS KNOXVILLE 
NASHVILLE CHATTANOOGA 


If preferred, territory can be 
| arranged close to home. 





Write Home Office for particu- 
lars. 


National Life Association 





















| DES MOINES, IOWA. 




















DISTINCTIVE PROGRESS 


“‘In great things, steady, consistent growth to meet the needs of 


the times, never slow, never hasty,—always forward to accomplish- 
ment, ‘ 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been dis- 
tinctive. and the notable changes and developments now mark- 
ing its history in meeting the requirements of increasing demand 
and a quickening growth are evolved from almost a century of 
experience and success. 

Policy contracts completely revised in 1925. New contracts 
attractive in appearance. phrased in every-day language “‘easy 
to read.’”’ easy to understand and to construe. They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience. 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 

Salary Deduction (allotment) Plan of insurance now written 
by the Company. 

—a Insurance now written on standard forms. ages 
to 15. 

An increased Dividend scale in 1926—the sixth consecutive 
increase. 

A majority of policy loans granted locally at Managing 
Agency Offices. 

The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 
OF NEW YORK 


34 Nassau Street New York City, New York 
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Life Insurance Evolution 


By E. G. McCormack 


General Manager, Reliance Life Insurance Company, Pittsburgh 


When I entered the life insurance profes- 
sion, leaving a very substantial retail drug 
business, my friends pointed out to me that 
every man who had made a failure at most 
everything else took up life insurance work. 
In those days this was true to a certain extent. 

The situation is vastly different to-day. 
Probably there is no business or profession 
that has more rapidly changed for the better 
than the insurance profession. To-day, insur- 
ance companies are just as particular about 
the selection of their representatives as is a 
bank in selecting an employee for one of its 
responsible positions. Life insurance companies 
have learned, by long experience, that it takes 
the very best man-power to successfully repre- 
sent our profession. 

When I entered the business, twenty-seven 
years ago, the life insurance policy, itself, was 
in a very crude state. Most of the companies 
were selling deferred dividend insurance at 
that time. If misfortune met a policyholder, 
he had very little salvage in his policy other 
than extended insurance or small paid up or 
cash value. To-day, the grace period, the dis- 
tributive disability clause and every safety 
device for the protection of policyholders is 
contained in the policies of all leading com- 
panies. 

To-day, our wonderful policy, meets just 
this situation and not only pays the policyhold- 
er’s premiums for him, but pays him an in- 
come so long as he lives and at his death his 
beneficiary receives the face amount of the 
policy. 

The institution of life insurance has grown 
more solidly and more rapidly than, possibly, 


——. 


Extracted from an address before the Life Under- 
writers Association of Akron, Ohio. 





Ik. G. McCorMack 


any other business in the world, and, to-day, 
we do not so frequently meet the man who 
says: “I don’t want to buy something which 
requires that I die to win’; or, “I don’t believe 
in life insurance.” To-day, almost every man 
believes in life insurance and nearly every man 
knows that he does not have to die to win. 
The life insurance business has faced every 
test and met every requirement that is expected 
of any business. In my time, we have gone 
through three panics when a man could not 
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even get his own money out of the banks, and, 
during these panics, when every other busi- 
ness was in jeopardy and many became insolv- 
ent, the life insurance business took increased 
strides. It was mainly because the public real- 
ized more, in those times, how helpless their 
loved ones would be if something were to 
happen to them when they—the experienced 
business men—were having trouble to stem the 
tide. It is an every-day experience with all 
companies, that the cash value of life insur- 
ance, taken out at prosperous times, is saving 
the business future of many men. 

I have seen the life insurance companies go 
through two wars, one, the World War, which 
took away from productive’ occupations in this 
country over four million of our young, able- 
bodied men. During the war-time period 
practically all the companies made gains, even 
with four million able-bodied men taken away. 
This was primarily due to the realization of 
those left behind that their responsibilities to 
their families had increased. 

After the insurance companies wisely de- 
clined to assume the risk of insuring the Amer- 
ican doughboys because of an unknown liabil- 
ity, the Government, estimating that every boy 
21 years old was worth $10,000 went into the 
insurance business. That was the biggest ad- 
vertisement that we have ever had in the life 
insurance business. We came out of the war 
unscathed in spite of the enormous additional 
hazard that we had to meet. On top of this 
came the influenza epidemic, which was the 
greatest test that life insurance companies ever 
had to face; and millions and millions were 
paid in claims, probably two or three times 
above the expected mortality. Regardless of 
this, they came through a little bit battered 
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but sound; and this has helped to fortify the 
business. 

We are representing the biggest business in 
the world. Let us be big with it. If we claim 
to be life insurance men, let us assume our full 
responsibilities and educate and train ourselves 
so that we are able to prescribe for those who 
believe enough in us to allow us to underwrite 
their insurance. 


Be UNSELFISH 

To be a successful life insurance man, one 
must be unselfish. He must not magnify the 
importance of the commission dollar but think 
more particularly about what he is able to do 
in giving his client, who has given him implicit 
‘trust, a policy best suited for his needs. The 
life insurance man who looks to his own inter- 
‘est and tries to get just as much as possible 
‘out of the prospect, regardless of his require- 
ments as a policyholder, should never have 
been in the business and will not remain long 
in it. A man who would stoop to oversell or 
persuade a man to drop a policy in a good 
company to take one with him or sell him a 
high-priced policy when he requires only a low- 
priced policy, is no more fit to be in the busi- 
ness than is the doctor who is called into the 
sick room and prescribes an unnecessary opera- 
tion so that he can secure an additional fee 
of two or three hundred dollars. 

There are two kinds of men we cannot want 
to be successful in the business. One is the 
man who doesn't know the company’s money 
from his own, and the other is the man who 
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will not work. There is no solution of the 
problem of these two types, but I think the 
latter is the most fatal of all. 


I am telling you this to give you an idea of 
the seriousness of our business. 


There are many men entering the profession 
who are willing to work, but do not know 
how to work. We either have to learn to 
punch our own time clock, or we must punch 
some one else’s clock and pay them a profit 
for privileging us to do so. Therefore, we 
must learn to control and manage ourselves 
and make each day count for itself. We should 
constantly have a substantial prospect list of 
men who are worth while and can pay for life 
insurance. Then, each evening we_ should 
definitely list the men we expect to canvass 
on the day following. It is much more desir- 
able to put in a good, solid day’s work than 
it is to fool ourselves by marking time in a 
half-hearted way. In other words, it is easier 
to be a successful life insurance man than a 
mediocre one. Work on a monthly quota and 
make each week take care of its pro-rata 
share. The public wants to buy insurance from 
the man who is successful. 


Most of us are married men. We demon- 
strated that we were salesmen, otherwise we 
could not have persuaded some good girl that 
we were worthy of her. Consequently she has 
not only hitched us to her star, but we have 
probably brought children into the world. Our 
responsibility is doubly great, for we do not 
want to make that wife and those children 
ashamed of us. 

We are in a business which, if properly man- 
aged, will make each client a free agent and a 
free worker for us. By properly selling our 
business we can place ourselves on a par with 
the leading business men of the community. 
You have: statistics compiled by the Govern- 
ment, showing that out of all the professions 
and vocations at age 60, the life insurance man 
stands third in terms of independence. Can 
you want much more evidence of the stability 
and the worth-whileness of our profession? 

The biggest mistake that many of the life 
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INSURANCE FABLES 


insurance men make is in doing all the voting, 
I mean, that they decide whether or not a man 
can or will buy life insurance, without letting 
him vote in the matter at all. Consequently, 
they overlook many sales opportunities with 
prospects who really want life insurance byt 
are not even privileged, to vote on it. 

The trust companies of the United States 
are spending millions of dollars to advertise 
life insurance. It is even being taught in the 
public schools and colleges. The Under. 
writers Associations throughout the United 
States, the American Life Convention and 
other educational institutions are helping our 
business immeasurably. 

The life insurance business is only in its in- 
fancy, regardless of the enormous advances 
it has made. 


Richmond Life Men Meet 

RicHMoND, VA., March 27.—William A. 
Searle, assistant to the president of the Na- 
tional Association of Life Underwriters, ad- 
dressed the Richmond Association, at its 
March meeting, held on March 25. Mr. Searle 
congratulated the Association upon the prog- 
ress it had made since his last visit, about a 
year ago. He described a great awakening 
among local associations in all sections of the 
United States. As partial evidence of this, 
he cited the facts that whereas twelve months 
ago only three local associations published 
bulletins, now more than forty are issuing 
weekly or monthly bulletins for the benefit of 
their membership, and more than forty associa- 
tions have increased their membership dues. 

Mr. Searle told his audience that in selling 
life insurance one-eighth is salesmanship, and 
seven-eighths is education of the prospect. 

Both prior and subsequent to the meeting, 
Mr. Searle met officers and executive commit- 
teemen of the Richmond Association in con- 
ference, relative to the Association’s future 
activities. The Association is planning to offer 
prizes to the school children of Richmond, for 
a series of essays on life insurance. 





New Series ‘ 


GOOD BUSINESS 


By WILLIAM ALEXANDER 


‘All my insurance”, said the shopkeeper, “is for the protection of my 


family. 


I can’t afford any Business Insurance.” 


“But the policy I offer,” said the agent, “is for the protection of your 


family.” 


“I don’t see how,” said the shopkeeper. 

“It will prevent the collapse of your business when you die,” said 
the agent, “and unless you provide this shock absorber your business will 
suffer and your family will sustain serious losses.” 


APPLICATION 
The Shopkeeper signed the Application. 
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LETTER ON WAR RISK 
Home Life’s President Writes Agents to 
Urge Conversion Privilege on 
Service Men 


Ethelbert Ide Low, president of the Home 
Life Insurance Company, of New York, has 
written the following letter to the company’s 
agents in reference to war risk insurance: 


REINSTATEMENT AND CONVERSION OF WAR 
Risk INSURANCE 


The period within which War Risk Yearly 
Renewable Term Insurance issued by the Gov- 
ernment may be reinstated and converted ex- 
pires July 2, 1920. 

In the case of lapsed policies, arrears for 
only two months need be paid and physical 
examinations are being given free of charge at 
various stations throughout. the country. 

The Home Life Insurance Company is 
heartily in accord with the efforts now being 
made to urge ex-service men of the World 
War to reinstate lapsed insurance and convert 
it to some permanent plan. It is to the ad- 
vantage of every ex-soldier and ex-sailor to 
continue to keep in force such insurance as he 
may have obtained under the-Federal War Risk 
Insurance Act. It has been estimated that the 
dependents of the 4,000,000 ex-service men will, 
in the course of the next fifty years, lose in 
excess of $30,000,000,000 unless this insurance 
is continued in force. This would be a great 
economic loss to the people of the country in 
general. 

We therefore urge all the members of our 
agency organization to induce ex-service men 
to take advantage of the conversion privilege 
at the earliest possible opportunity before July 
2 and to aid them in effecting the conversion 
of their insurance. In doing this you will not 
only render a service to those who served their 
country in the World War but you will have 
an opportunity of winning the confidence of 
those men and establishing a clientele among 
many who will be in need of additional life 
insurance protection from time to time. 

The value of life insurance was never more 
effectively advertised and brought to the at- 
tention of practically every family in this coun- 
try than by the adoption of this scheme of 
protection by the Government. The greater ap- 
preciation of the need of an increased amount 
of insurance may be partially attributed to the 
fact that the Government decided that $10,000 
was none too much for any one to carry no 
matter how comparatively limited his obligations 
as regards dependents. The life insurance in- 
terests of this country now have an opportun- 
ity of showing their appreciation of the bene- 
fits thus derived. 


Honor Walton L. Crocker 

The John Hancock field force celebrated 
President’s Day on March 24 by sending in 
total new insurance written for the day 
amounting to approximately $18,300,000. This 
was from both ordinary and weekly premium 
agencies. 

President Walton L. Crocker on that day 
had been 35 years with the company. It was 
decided by the agency department and_ field 
force to take note of the event by a special 
effort for business. 

The extent of this spontaneous testimonial 
is apparent when stated that the day’s writings 
alone were more than 50 per cent of the aver- 
age monthly writings of the company during 
1925. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








The Story of a 


Morris Fishman is the vice-president of the 
Detroit Life Insurance Company and the largest 
producer in the organization. The story of 
the rise of Mr. Fishman in the life insurance 
business is one of the romances of business and 
should prove an inspiration to many a young 
agent who may be temporarily discouraged. 
Fourteen years ago Mr. Fishman was in the 
ladies’ garment manufacturing business in New 
York. That was a bad year but Mr. Fishman 
was getting along successfully until the out- 
break of the garment workers’ strike. After 
With his last dol- 
lar he paid off his creditors and then started 
to look around for another field to work in. 

What was a loss to the garment trade, proved 
a gain to insurance and incidentally to Mr. 
Fishman. With nothing to his credit but the 
will to succeed, he went to Detroit and tried 
his hand at the life insurance game. An in- 
terview with M. E. O’Brien, president of the 
Detroit Life Insurance Company, started him. 
Mr. Fishman did not know the first thing 
about life insurance, but he had energy and 
ability and needed a job. The next Monday 
he started out as an agent for the Detroit Life. 
To-day he is one of the most successful men 
in the life insurance business. 


it, he was out of business. 


Wrote $2,000,000 IN MARCH 

To give an idea of the amount of business 
turned in by Mr. Fishman, during March, 1926, 
the Fishman agency wrote more than two mil- 
lion dollars’ worth of business. The company 
itself wrote in excess of four millions operat- 
ing in Michigan only, breaking all records for 
a single month’s business done by a life com- 
pany in that territory. The agency has been 
the leading agency of the Detroit Life for the 
past seven years, and Mr. Fishman the largest 
personal producer for the past five. 

In his first year of life insurance selling, the 
vice-president of the Detroit Life wrote $o0,- 
00 worth of business, steadily increasing that 
amount each year until 1919, when he sold $250,- 
ooo. Now he freuently writes that much in 
thirty days, and all his business is done in De- 
troit. In addition to this his business is of the 
highest grade. There have been but five deaths 
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Successful Agent 


with a loss to the company of $30,000 from 
his business, and the amount of losses in col- 
lections has been negligible. 

Efficiency in dealing with prospects and the 
ability to make friends are two of the secrets 
of the success of Mr. Fishman. He knows 
his man before he talks to him, and wastes no 
time on people who cannot afford insurance or 
who probably cannot pass the medical examina- 
tion. He makes it a point to get acquainted 
with a customer’s financial and physical condi- 
tion before he sells him. Because of his large 
personal acquaintance, practically all of his 
business is sold indirectly, as a result of per- 
sonal service. 

Mr. Fishman is also a great believer in the 
value of following up his customers. By keep- 
ing in touch with them he knows just when 
they can afford more insurance. He is of ser- 
vice to his clients in checking up renewals and 
seeing that premiums are paid promptly, even 
in some cases to the extent of paying them him- 
self when some financial obligation prevented 
the policyholder from doing so. It may be said 
that he has never lost a cent this way. 

The twenty-year endowment and the twenty- 
payment life are Mr. Fishman’s favorite policy 
forms. The reason for this is that most of 
his clients consider insurance largely from the 
standpoint of investment and savings oppor- 
tunity. 

Hard work is Mr. Fishman’s recipe for suc- 
cess. He sees twenty people a day and talks 
business to every one of them. He does not 
force himself on an unwilling client but be- 
lieves in talking straight to the point. In 
order to succeed, according te Mr. Fishman, 
the life insurance salesman must like his work, 
know his field thoroughly, and be absolutely 
convinced of the merits of his goods. 





An Appreciative Subscriber 


Your very courteous treatment in regard to 
this matter is greatly appreciated and I am en- 
closing my check for $4 for a year’s subscrip- 
tion to THE Specrator, which I regard as the 
leading insurance journal in the United States, 
and, so far as I know, in the world. Please 
receipt and return the enclosed subscription 
voucher.—A. R. Serven, Washington. 


THE SPECTATOR 
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Real General Agency Contracts Direct 


with the 


Philadelphia Life Insurance Company 


The COMPANY 

Pays dividends at end of first year on 
participating policies. 

Issues non-participating policies. 
Issues insurance on children one day old 
and up. 

Issues insurance on women at same rates 
as men. 

Pays 42% interest on policy proceeds 
left with the Company. 

Gives a General Agency Contract with 
excellent first year and renewal com- 
missions. 

Sees that the Sub-agent is fully 
protected. 

Co-operates completely with the field 
force. 

We have General Agency openings through- 
out states in which we are licensed. 
Write us at Home Office and our Super- 
visor for your State will get in touch 
with you. 


Agency Department, 
PHILADELPHIA LIFE INSURANCE CO., 
111 N. Broad St., Philadelphia, Pa. 














MANAGER WANTED 


A very large, old, general insurance 
agency in the South is opening a 


Life Insurance 
Department 


and requires the services of a thoroughly 
experienced producer and organizer to 
take full charge of the Life Insurance 
Department. 


This is a most unusual opportunity. The 
man selected will receive a moderate 
salary, expenses and part of the profits. 
Sell yourself in your first letter. 


Address 
Manager, care of THE SPECTATOR 
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THE LIFE AGENTS BRIEF 
for 1926 
First in the Field with the new Rates 
Dividend Schedules, Surrender Values, Net Costs, Policy 


Provisions, Group Rates, Industrial Rates, etc. 


The only book arranged by ages—the only logical 
and proper way to present this class of information. 


Price, $2.00 











Wholesale Rates on Application 


ORDER NOW 





THE SPECTATOR COMPANY 


CHICAGO 





NEW YORK 
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JAMES A. BEHA REPORTS 


New York Superintendent Comments 
on Life Conditions 








MAKES RECOMMENDATIONS 





Would Have Department Representative 
on Directorate of Mutual Life 
Companies 
James A. Beha, N. Y. Superintendent of In- 
surance, has transmitted to the Legislature 
the 67th annual report of the Insurance De- 
partment. In addition to the financial report 
of department income and expenditures for 
the last fiscal year, the report summarizes the 
activities of the department and gives details 
as to the companies organized and admitted to 
the State and those which have withdrawn or 
are in liquidation. There is also a review of 
legislation recommended by the department. 
In his survey of the insurance field, Mr. 
Beha comments on the business of life insur- 
ance, which for the 1925 business was far ahead 
of any previous year. The number of new 
policies issued by companies authorized in New 
York will undoubtedly exceed two and a half 
millions, and the new business, exclusive of 
industrial insurance, amounts to nearly ten 
billions of dollars. The enormous growth of 
this business is indicated by tables showing in- 
creases from 1906 to the beginning of 10925, 
viz, increase in assets from less than three 
billions to over nine billions of dollars at the 
beginning of 1925; the increase of insurance in 
force in New York State from something over 
two billions to over ten and a half billions: 
the increase of total amount of insurance in 
force from less than thirteen billions to over 
fifty-one and a half billions of dollars.’ These 
amounts include both ordinary and industrial 
business, but do not include the business of 
fraternal societies and assessment associations 
which, at the beginning of 1923, showed nearly 

seven billions of dollars in force. 





Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. : 


During all these years this institution has 
.aithiully mamtamed the spirit of service 
inaugurated at ts birth. To-day it 
Tanks with the best companies 1n the 
ne and is known throughout the 
and as 


The Company of Satisfied Pelicyholders 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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Superintendent Beha again calls attention 
to the larger life companies in New York 
which are now completely mutualized, and 
which can no longer be regarded as private in- 
stitutions. He points out that under the pres- 
ent system with such a large number of policy- 
holders widely distributed over the country, it 
is impossible for the policyholders to have any 
real voice in the management of their compa- 
nies. He urges that the policyholders be rep- 
resented in the companies’ boards of directors 
and some of the important committees by a 
representative designated by the State. As 
to the manner of election, whether through the 
executive or judicial branch of the State gov- 
ernment, or whether the representative is of 
the insurance department, it is immaterial, but 
the superintendent is concerned in seeing a rep- 
resentative of the policyholders look after pol- 
icyholders’ interests and to have some say in 
the formation of administrative policies of do- 
mestic mutual life insurance companies. 

Under the topic of limitation of expenses 
provided by section 97 of the Insurance Law, 
Mr. Beha discusses the question whether the 
margins allowed should not be changed to har- 
monize with present conditions of mortality. 
The margins allowed in some classes at present 
make it expedient to push some forms of term 
insurance to make up for the lack of margin 
in the other forms. An amendment to Section 
97 would obviate this difficulty and give each 
class of policies sufficient margins for those 
who produce the business and it could be re- 
quired that each plan of insurance keep within 
its own margins and not be written at the ex- 
pense of some other plan of insurance. 

Group insurance has now reached a state 
where it must be recognized as one of the most 
important factors in the life insurance busi- 
ness. Competition has become exceedingly 
keen, with the usual tendency toward rate-cut- 
ting below what the department considers safe, 
to secure the larger risks. The conference 
called by the superintendent agreed on certain 
minimum premiums and premium  readjust- 
ments. This agreement has been incorporated 
in the form of a bill and submitted to the leg- 
islature. 

The growth of retirement systems and pen- 
sion funds has become so important and is of 
such vital public interest that the insurance 
department has prepared a bill to permit their 
organization on a sound basis. This bill if 
enacted into law will apply only to systems or 
funds thereafter organized under its provisions. 
The report discusses existing systems and 
funds, as also the pension benefits provided for 
employees by some life insurance companies. 

Fraternal benefit orders and societies are 
shown by their valuation reports under the fra- 
ternal laws to be attaining in increasing num- 
bers to the standard of solvency fixed in the 
law. 3 

—INpDIANAPOLIS, March 22.--The Reserve Loan Life 
Insurance Company of this city is contemplating en- 
tering the State of Maryland, according to G. A. 
Deitch, general counsel and agency manager. The 
company now operates in twenty-eight States, and it 
is believed that the addition of the new territory will 
strengthen the eastern department of the company. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, 


$3,483,201.42 on Deposit with the 
Indiana Insurance Department 


$375,907.67 Surplus Protection to 
Policyholders 


$40,000,000.00 Insurance 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSB, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


Indiana 


in force 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS, MICHI 
ARKA S, TENNESSEE, TEXAS A 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 











North American 
National Life 
Insurance 


Co. 


Omaha, Nebraska 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


F. J. Uehling, President. 
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Life Assurance Without Medical Examination~ 
Further Contribution to an Interesting Subject 


(From Our London Correspondent) 


It is becoming increasingly apparent that the 
dispensing of the customary medical examina- 
with life and/or endow- 
ment tending to become more 
popular with British offices. In this connection 
the followine extract from the speech of the 
chairman of the Prudential Assurance Com- 
pany, Limited—which, in point of magnitude 
of operations and funds is far and away the 
greatest British assurance company—at the 
recent annual general meeting carries consider- 
able weight. “Last year”’—he said—“I men- 
tioned the rapid increase in the amount of 
business done under our endowment assurance 
non-medical scheme, and during 1925 it has 
also shown marked progress as nearly 30 per 
cent of the new sums assured was written un- 
der it as against 24 per cent in 1924. Since 
the inception of the scheme, careful watch has 
been kept upon the rates of mortality experi- 


tion in connection 


assurance is 


enced under this class of business, and I am 
happy to be able to tell you that the results 
are so satisfactory that we are this year able 
to extend its scope so that it will include al 
assurances on lives under 50 for amounts up 
to £250, and if the lives are approved fyl 
immediate benefit will be given. In addition, 
proposals for sums assured of more than £29 
and less than £1000 will also be considered 
under the scheme, subject to certain modifica- 
tions of the sum assured during the first year 
after issue. The scheme is no longer limited 
to endowment assurance for terms of 20 years 
or less but applies to all forms of assurances 
except those for a temporary period.” 

The total income of the Prudential in 192s, 
it may be remarked, was £37,552,553—to 
which sum premiums of the ordinary life 
branch contributed -£10,676,733. The com- 
pany’s assets now exceed £ 185,000,000. 





Describing a Life Insurance Man 

The little village of Plymouth Notch, in the 
Green Mountains of Vermont, with its twenty- 
eight remaining inhabitants, now that Colonel 
Coolidge is laid to rest, has given the world 
examples of homely virtue, correct living, and 
high ideals that true up with the lessons that 
have come to us from the lives and char- 
acters of Washington and Lincoln. How 
fortunate it is that, in this day and generation, 
when so much of the opposite prevails, we now 
and then have examples that stand out as bea- 
con lights to chart the plain and simple course 
that leads to the highest and best in public or 
private life! 

Providentially, President Coolidge’s father 
was spared in a long, active and useful career 
to see his son rise steadily through days at 
school and college, to the Legislature of Mass- 
achusetts, to the Governorship of that State, 
and then to administer to his son the oath of 
office as President of the United States, by 
the light of an oil lamp at midnight in the 
dining-room of that simple farm-house in the 
Vermont hills, in which the President and gen- 
erations before him were born. 

Naturally proud of his son’s success, the 
elder Coolidge never attempted to take credit 
for it. “When Cal was in school,” he once 
said, “I thought he would make a good doctor, 
but his main thought as a youth was to get a 
good education, and I did all in my power to 
help him. As a boy he always went with me 
to the town meetings, town caucus, and when 
we had a public examination for school teach- 
ers. He was always interested in such things. 
The point of it is, whatever he had to do, he 
attended to it, and he did it the best he knew 
how, whether he liked it or not, and I think 
that’s what he has always done. I assume that 
he has carried those habits into public life. 
People found that they could rely on his word 
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and that he would do the work expected of 
him.” <j 

I know of no finer, no more common-sense 
course of general instruction that could possi- 
bly be laid down for a child in school, for a 
person in public or private life, for a legis- 
lator in the halls of power or for a life insur- 
ance man in his daily intercourse with the 
people. If we were to pick and choose the 
ones best fitted to represent the ideals of the 
New York Life it would be just that kind of 
a person. “Whatever he had to do, he attended 
to it.’ “He did it the best he knew how, 
whether he liked it or not.” “He carried those 
habits into public life.’ “People found that 
they could rely on his word, and that he would 
do the work expected of him.” 

Can you imagine any finer description of 2 
real life insurance man?—Thos. A. Buckner, in 
the New York Life Bulletin. 





In the States of 


Illinois, Michigan, 
Ohio and Missouri 


If You Can Interest Us, 
We Can Interest You. 
Let’s Talk It Over? 


Age Limit:—3 months to 60 
years. Plan:—Ordinary. Non- 
Participating. 


Providers Life 


Assurance Co. 
1530-32 N. Robey, 
Chicago, III. 


J. J. DUBOURG, Agency Manager. | 
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The Homicide Record for 1925 
(Continued from page 4) 


sion, which, in some respects, is one of the best 
in the country, has not been able to stem the 
rising tide of murder in this community. All 
information collected by crimes commissions 
clearly proves that there is unjustifiable delay 
in trials and unjustifiable leniency towards of- 
fenders. What we need as much as anything else 
in this country is speedier and more drastic jus- 
tice as a wholesome check upon our criminal 
tendencies. We must also realize clearly that 
crime to-day represents a decidedly higher type 
of intelligence than formerly, in that in many 
directions it is thoroughly organized as a pay- 
ing business pursuit. 

I have on previous occasions touched upon 
the question of capital punishment. Extended 
consideration of the subject, including personal 
participation in two electrocutions, have con- 
vinced me that since the death penalty will not 
be enforced, except in rare occasions, it is much 
better to do away with it entirely. In New 
York State during the ten years ending with 
1924 there have been 4785 deaths due to homi- 
cide, while there have only been 113 electrocu- 
tions. During the first five years of the period 
there were 2197 deaths from homicide with 
forty-nine electrocutions, while during the last 
five years there were 2588 deaths from homi- 
cide and sixty-four electrocutions. During 
1925 only there were 526 deaths from homicide 
and four electrocutions. Unless the death pen- 
alty is enforced and made to apply in a decid- 








One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $5,000,000. In- 
surance in force $116,000,000. 


Purely mutual. 

Full coverage contracts. Or- 
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Double Indemnity — Term — 
20-Pay Savings. 

The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today. 


AGENCY DEPARTMENT 











THE SPECTATOR 


INSURANCE EDUCATIONAL SECTION 


edly larger number of cases, it is obviously 
an obsolete law which it would be much better 
to do away’ with. 

Finally, it may be said that there is much 
need of more extended and dispassionate but 
thoroughly qualified research studies of crime. 
Some admirable results of investigations along 
this line have recently been published by the 
Municipal Court of Chicago, with particular 
reference to heredity. In its true significance 
the murder trend in this country in its rela- 
tion to the development of hereditary traits is 
scarcely realized. But it is probably not going 
too far to say that we have 100,c00 murderers 
at large or in prisons, of whom many are the 
fathers and mothers of children who bear the 
suggestive influence of a criminal experience 
upon their character. The 12,000 victims rep- 
resent probably not less than 60,000 persons 
more or less immediately affected by homicidal 
crimes. The extended publicity given to many 
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TABLE 2—HOMICIDES IN SEVENTY-SEVEN AMERICAN CITIES 














_—_—_— 1924 1925— 
No. of Rate Per No. of 
Population Homicides Population Homicides 
Baltisioné: MGs occ cccccisicdccee 813,365 77 9.5 796,296 82 3 
pS, a Ss ee een 86,596 7 8.1 88,767 2 .3 
Birmingham, Ale... ..ccvcevces 200,785 136 67.7 205,670 112 5 
RO, DN a vin sok cncicccaceee 784,378 40 §.1 79,620 24 1 
Bridgepect, Conic. ...0.esccccecse 163,013 5 3.1 154,240 3 9 
OOCMEOM, DAGOBs 6556s ctosensecs 70,695 1 1.4 65,343 1 5 
PURO Is We ola .ciave- o's ce es c/o:6.0. 0018: 545,088 32 5.9 538,016 35 5 
CR DO Bo oe sien viciziwe-sbomarorere 126,349 8 6.3 128,642 13 mS 
oS Ea mer 2,900,484 509 5 2,995,239 563 8 
Cincinnati, Ohio....... Nadaewwe ed 418,671 64 .3 409,333 87 .3 
Clevelatid, ORIG... osc cccccccees 905,457 97 Ei 936,485 127 6 
Colette: ORO. «...<. csc cacececcee 262,748 23 8.8 279,836 20 at 
RMN, RONEE cc saincccccccdcwwes 187,862 46 5 194,450 53 3 
RN COIS oad eine dian ceweees 169,160 6 5 172,942 20 6 
BIO WON COMO occ éwaceaecsecees 276,758 32 6 280,911 20 Tok 
OB rere 1,233,692 211 om 1,242,044 243 6 
Elizabeth, N. J.. 105,992 6 Bi 108,555 2 8 
El Paso, Texas......... 100,624 24 9 104,929 17 on 
pO ee eee 105,635 z 6.6 118,657 5 2 
Fall River, Mass 121,209 1 0.8 128,993 5 9 
Grand Rapids, Mich............. 149,244 2 1.3 153,698 1 yj 
PIMROION COUN oc ck vc cae ncwesoe 155,892 + 2.6 160,197 4 5 
PIRWOS NE DEOOE. coc eckcsc <ecaes 58,371 2 3.4 49,232 0 aa 
REOTGUNE DAOONS « « secawvecicveebee 61,472 2 3.3 60,335 0 oa 
PIUAONE, TONER a 6 kc cc ce ec secwss 159,861 28 17.5 164,752 45 3 
PMGNATIODONG, BIE S65 icc cecaciece 349,691 40 11.4 358,819 40 a 
pO ree 107,178 63 58.8 95,450 69 3 
pc oe. A ee ere 312,202 8 2.6 315,280 8 2.5 
Meatnes: City, Gi. «5 cccscccneds 121,762 16 13.1 116,053 17 6 
ee 98,342 pny 93,527 4 .3 
EAR INOUE wesc ce acuvnscnecces 59,938 3 5.0 60,941 2 3 
Loe Angeles, Call... ecccccece 695,383 99 14.2 730,827 78 My 
MM, DI ora cc tncvosecess 115,814 3 2.6 110,296 4 6 
NAMMICHOONNN IN? ER oc ccccccascc ones 82,299 1 1.2 83,097 0 ecard 
EERE BONN «665 wow wae san ens 172,276 120 69.7 174,533 103 .0 
WESRWEURGO. WIG cia. ccccccees 495,789 ll 2.2 509,192 17 3.3 
Minneapolis, Minn 417,505 29 6.9 425,435 31 3 
BRO PAB os iec. ccc cicceeics Sadie 64,206 14 21.8 65,955 12 2 
Co Oy CS ere 122,320 44 36.0 136,220 38 9 
ROMO he Feces as vcieccc seve 445,585 28 6.3 452,513 31 9 
New Bedford, Mause..........0se- 132,719 2 1.5 119,539 1 8 
WOW CRIREE, TAs 66d cccceceeces 409,566 135 33.0 414,493 154 2 
INGE Be Os oko cee aces science 31,875 2 6.3 27,757 1 6 
Wewtor, Mase. «ccc ciccvcccees 48,948 ree re 53,003 saad 
WOW NONI oi ccc bce ce cscs 6,023,019 387 6.4 5,873,356 374 6.4 
PO anne er re 193,263 17 8.8 227,437 14 6.2 
COR RD iicvnc-cccice eae eedals 34,924 4 11.5 35,379 2 5.7 
Dees A Se ere rec 69,332 5 7.2 68,979 3 4.3 
DEG. ee ee eee rere 140,757 3 2.1 141,695 + 2.8 
Deteiettns VO ok. iccicedean cess 34,140 7 20.5 35,712 7 19.6 
Philadelphia, Penn............-- 1,949,870 149 7.6 1,979,364 192 9.7 
Pittaburgll, POU. ..6 2c ccieceeee 613,708 74 12.1 31,563 62 9.8 
Pretigusls B06. occ ccincececsevase 74,199 4 5.4 75,333 3 4.0 
Providence; Rel... ccc ce cccecese 244,205 8 3.3 267,918 9 3.4 
Pie, COG. 6 oc cer cccccevs sets 42,454 9 21.2 43,787 6 13.7 
PS | ere err 35,956 1 2.8 43,478 4 9.2 
HOAGING, POUM. 00.0 ccc cccecvesecs 113,279 6 5.3 112,707 3 2.7 
gp EN, ae ree ere 331,403 11 3.3 316,786 15 4.7 
Ce Rete Oe es iiccceecce en aekes 815,006 164 20.1 821,543 163 19.8 
St. Path, Mimi... 260s csccccvcwe 244,203 14 5.7 246,001 1 4.5 
Ce ee ree 42,106 1 2.4 42,821 0 balks 
Salt Lake City, Utah. .......0- 130,018 11 8.5 130,948 10 7.6 
Sai Dieso, Califa... <2 --0+cee-s: 90,746 4 4.4 106,047 6 5.7 
San Francisco, Calif............- 548,044 43 7.8 557,530 32 §.7 
SRM OMe, 066 cece cece ees 91,577 22 24.0 93,134 31 33.3 
Giretee POOS 655 cevncwc de dees 141,311 6 4.2 142,266 4 2.8 
Seattle: WMG « «6.60 bes toae wee 553,019 29 8.2 337,410 12 3.6 
Somerville, Mase. ......ccccccses 100,429 5 5.0 99,032 1 1.0 
Spokane, Wash.........-seeeee0s 105,337 7 6.6 108,897 9 8.3 
Springfield, Ill.........-.0-.-06- 62,793 8 2.7 63,923 3 4.7 
Springfield, Mass............+++- 148,202 4 Z.2 142,065 + 2.8 
Syracuse, N.Y i... 0.2 ecccccecces 187,669 8 4.3 182,003 10 5.5 
Tacoma, Waslt.......ssescescces 103,517 3 2.9 104,455 10 9.6 
Vole OMG. oc'.c cece veviavvenes 277,165 23 8.3 287,380 30 10.4 
OR A ee ne eae 129;711 11 8.5 132,020 12 9.1 
Washington, D.C...........6..- 486,184 54 3.3 497,906 61 12.3 
Worcester, Mass.........e++eeee> 195,310 6 a 190,757 7 3.7 
8 
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murder trials and the daily chronicle of murder- oo poe 

: i Rate Per ate Pey 
ous occurrences must necessarily have its ef- Population Deaths 100,000 Population Deaths 100.6 
’ 
0 


fect upon our national life and character. It ag soe eeeeees Peso peemmteet.. Mase - sie sine che icin = goar003 374 
i EMs 538, } y York City 3,36 
is obviously the duty of the Federal and the Camden, N. J 128,642 Niagara Falls, N. ¥ : 
f Ss z d k | Cedar Rapids, Iowa...... 52,7§ 1 PIGEIOIEL WE ous ainws ons ee 
several State governments to take the present cs _— , ed Orange, N. J j 
: : eae ° rs . icago, I 2,995,238 Pasadena, Cali 
situation decidedly more seriously than is gen Cincinnati, catia 409,333 Passaic, 1.7 
rally ase. leveland, Ohio 936,485 Paterson, N. J 
; ly the case a z Columbus, Ohio 279,836 Petersburg, Va 
I may also re-emphasize my suggestion, for Covington, Ky 128:309 Philadelphia, Penn 
=e : 8 Dallas, Texas 94,450 Pittsburg, Penn 
many years, that drastic steps should be taken Dayton, Ohio 172,942 Portland, Me 


rervw ; H Denver, Colo 280,911 Portland, Oregon 
s osses , edhe , 
everywhere to curtail the sale and possession as Sian, Senin 149,183 Ponkencata. Wa 


of firearms. The sale of such dangerous weap- Detroit, Mich.... wee» 1,242,044 Providence, R. I 


2 Elizabeth, N. J.. ase 108,555 Pueblo, Colo... 
ons through mail order houses should be pro-  ¥j Paso, Texas.. a Quincy, Ill... . 


o4° ° Erie, Penn Racine, Wisc.. 
hibited by a Federal law. The Possession of san River, Mass. Reading, Penu.. 
such weapons should not be permissible with- Fort Wayne, Indiana. Richmond, Va.. 
Ss m Fort Worth, Texas Roanoke, Va 
out authority from the local police. It may Gloucester, Mass Rochester, N. Y..... 
+4: : : : e Grand Rapids, Mich St. Louis, Mo 
also be said in this connection that what we are ffamtrack, Mich St. Paul, Minn 
urgently in n f.3 oli Harrisburg, Penn Sacramento, Calif 
& tly eed of is ee adequate Pp lice Hartford, Conn Salem, Mass 
protection everywhere, while the commendable Haverhill, Mass. ‘: Salt Lake City, Utah 
: : piers ighland , Mi J io, s 
action of certain states in establishing a State Holyoke, Mass a Diego, Calif... 
; ouston, Texas San Francisco, Cali 
Police should be followed by all the states. Indianapolis, Ind + spt ge 
Life insurance companies pay heavily for the Jackson, Mich Schenectady, N. Y 
. Jacksonville, Fla Scranton, Penn 
present reign of lawlessness and the same ap- Jersey City, N. J Seattle, Wash 


. : : : Kalamazoo, Mich Somerville, Mass 
plies to burglary insurance and fidelity insur- onsas City, Kan Spokane, Wash 
ance. Lancaster, Penn Springfield, Ill 

Lansing, — Springfield, — 
awrence, Mass , Ohi 
TABLE 3—HOMICIDE IN 121 AMER!CAN CITIES, [anoin Webs eee ny 
1925 Long Beach, Calif Tacoma, Wash 
Death Los Angeles, Calif Tampa, F 
. Rate Per Lowell, M Terre Haute, Ind 
Population Deaths 100,000 Lynn, Mass Toledo, Ohio 
Akron, Ohio 243,040 1 Macon, Ga Trenton, N. J 
Albany, N. Y 117,820 Manchester, N. H 
Atlanta, Ga 232,457 Memphis, T 
Altoona, Penn Milwaukee, Wisc 
Atlantic City, N. J Minneapolis, Minn 
Baltimore, Md Mobile, Ala 
Bayonne, N. J Nashville, Tenn 
Berkeley, Calif Newark, N. J 
Binghamton, N. Y New Bedford, Mass....... 
Birmingham, Ala New Britain, Conn 68,039 
Boston, Mass New Orleans, La 414,493 
Bridgeport, Conn INC WROTE OER 6. 5:4. ore 6 heise 27,757 
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Analyzing Success 


CROSS section of the 66th Annual State- 
ment which shows, by growth, safety and 
low net cost, why the Guardian ranks as one 


of the strongest of the strong companies. 


NEW BUSINESS, 
about 50% gain......... $66,857,528.00 


290,912,305.00 


ADMITTED ASSETS...... 51,866,771.92 
LIABILITIES 45,836,814.05 


SURPLUS AND DIVIDEND 
FUND, 13% of Liabilities 6,029,957.87 


1926 DIVIDENDS SET 
ASIDE, 25% increase... _ 1,983,000.00 Insur ance Co. 


The Guardian is growing more rapidly than INDIANAPOLIS 
most old line companies, and in a wag ee 
offers unusual opportunities to men of the - 

right calibre. For information, write Established 1899 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE HERBERT M. WOOLLE 
COMPANY OF AMERICA PRESIDENT 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


















































